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Some of the information presented in this transcript and the accompanying presentation, including, without limitation,
statements with respect to the proposed transaction with Rockwood Holdings, Inc. ( Rockwood ) and the anticipated
consequences and benefits of the transaction, the targeted close date for the transaction, product development, changes
in productivity, market trends, price, expected growth and earnings, cash flow generation, costs and cost synergies,
portfolio diversification, economic trends, outlook and all other information relating to matters that are not historical
facts may constitute forward-looking statements within the meaning of the Private Securities Litigation Reform Act of
1995. There can be no assurance that actual results will not differ materially. Factors that could cause actual results to
differ materially include, without limitation: the receipt and timing of necessary regulatory approvals; the ability to
finance the transaction; the ability to successfully operate and integrate Rockwood s operations and realize estimated
synergies; changes in economic and business conditions; changes in financial and operating performance of our major
customers and industries and markets served by us; the timing of orders received from customers; the gain or loss of
significant customers; competition from other manufacturers; changes in the demand for our products; limitations or
prohibitions on the manufacture and sale of our products; availability of raw materials; changes in the cost of raw
materials and energy; changes in our markets in general; changes in laws and government regulation impacting our
operations or our products; the occurrence of claims or litigation; the occurrence of natural disasters; political unrest
affecting the global economys; political instability affecting our manufacturing operations or joint ventures; changes in
accounting standards; changes in the jurisdictional mix of our earnings and changes in tax laws and rates; volatility
and substantial uncertainties in the debt and equity markets; technology or intellectual property infringement;
decisions we may make in the future; and the other factors detailed from time to time in the reports we file with the
SEC, including those described under Risk Factors in the preliminary joint proxy statement/prospectus filed by
Albemarle in connection with the transaction, and in our Annual Report on Form 10-K and our Quarterly Reports on
Form 10-Q. These forward-looking statements speak only as of the date of this communication. We expressly
disclaim any obligation or undertaking to disseminate any updates or revisions to any forward-looking statement
contained herein to reflect any change in our expectations with regard thereto or any change in events, conditions or
circumstances on which any such statement is based.

Other Important Information

In connection with the proposed transaction, Albemarle filed with the SEC a Registration Statement on Form S-4 (the

Registration Statement ) on August 27, 2014, which includes the preliminary joint proxy statement of Albemarle and
Rockwood and which also constitutes a preliminary prospectus of Albemarle. The information in the preliminary joint
proxy statement/prospectus is not complete and may be changed. The definitive joint proxy statement/prospectus will
be mailed to stockholders of Albemarle and Rockwood after the Registration Statement is declared effective by the
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SEC. INVESTORS AND SECURITY HOLDERS ARE URGED TO READ THE REGISTRATION STATEMENT
AND JOINT PROXY STATEMENT/PROSPECTUS (INCLUDING ANY AMENDMENTS OR SUPPLEMENTS
THERETO) AND ANY OTHER RELEVANT DOCUMENTS FILED WITH THE SEC, BECAUSE THEY
CONTAIN IMPORTANT INFORMATION. Investors and security holders may obtain a free copy of the Registration
Statement and joint proxy statement/prospectus, as well as other documents filed by Albemarle and Rockwood, at the
SEC s website (www.sec.gov). Copies of the Registration Statement and joint proxy statement/prospectus and the SEC
filings that will be incorporated by reference therein may also be obtained for free by directing a request to either:
Albemarle Corporation, 451 Florida Street, Baton Rouge, Louisiana 70801, USA, Attention: Investor Relations,
Telephone: +1 (225) 388-7322, or to Rockwood Holdings, Inc., 100 Overlook Center, Princeton, New Jersey 08540,
USA, Attn: Investor Relations, Telephone +1 (609) 524-1101.

Albemarle, Rockwood, their respective directors and executive officers and other persons may be deemed to be
participants in the solicitation of proxies in respect of the proposed transaction. Information regarding Albemarle s
directors and executive officers is available in its proxy statement filed with the SEC by Albemarle on March 28,
2014, and information regarding Rockwood s directors and executive officers is available in its proxy statement filed
with the SEC by Rockwood on March 28, 2014. Other information regarding the participants in the proxy solicitation
and a description of their direct and indirect interests, by security holdings or otherwise, are contained in the
Registration Statement and the joint proxy statement/prospectus (or will be contained in any amendments or
supplements thereto and in other relevant materials to be filed with the SEC, when they become available). These
documents can be obtained free of charge from the sources indicated above.
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P: Unidentified Audience Member;;
+++ presentation

John McNulty” Okay, if you will all take your seats, we 11 get on with the next presentation. And for our next
presentation, we re very happy to have Albemarle. Now, as you know, Albemarle is one of the industry leaders in the
catalyst industry as well as in bromine.

If they are successful in their bid for Rockwood, which it looks like they are going to be, they will also be the global
leader in lithium which, I think as you know, we ve been very bullish on for a number of years now as well as the
surface treatment industry, which we think this can be a really big transformational move for them. To tell you more
about their business as well as how they are thinking about the future, we are very happy to have the CFO, Scott
Tozier.

Scott joined Albemarle back in 2011 after four years with Ernst & Young and 16 years at Honeywell. So with that, let
me turn it over to Scott, and you can hear more about the opportunities at Albemarle.

Scott Tozier™ So good afternoon, and thanks for your interest in Albemarle. Today s presentation is going to have two
parts. First part will focus on the proposed acquisition of Rockwood Holdings, and the second part will be a focus and
more of a deeper dive into the bromine business by Matt Juneau, who is the President of Performance Chemicals.
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Before we get started, I must note that certain statements during our discussion today regarding the proposed
Rockwood transaction, as well as certain statements regarding or relating to Albemarle s plans, models, strategy, and
expectations regarding the future performance of the Company may constitute forward-looking statements within the
meaning of federal securities law. Please note the cautionary language about our forward-looking statements
contained in our filings with the SEC, including those related to the transaction. That same language applies to
statements made today. Shareholders and investors should review these filings carefully, as they also contain
important additional information about the transaction.

Please also note that our comments today regarding our financial results exclude discontinued operations, special, and
nonoperating items. Reconciliations related to any non-GAAP financial measures discussed may be found in our press
releases or earnings presentations, which are posted on our website.

The combination of Albemarle and Rockwood will create a premier specialty chemical company with market-leading
positions across four very attractive high-margin growth businesses: lithium, catalysts, bromine, and surface
treatment. At a time when many companies across the sector are striving to evolve their portfolios toward that of a
high-value specialty company, Albemarle is already at that point and, with this transaction, is doubling down on
performance-based high-margin products. The combined asset base of the new Company will rival that of any
specialty chemicals company, and the business will be built upon differentiated performance-based technologies and
innovative solutions.

Nearly our entire suite of products will represent technologies comprising a small percentage of the ultimate end
product but delivering critical performance-enhancing qualities. Whether it s an FCC catalyst allowing a refiner to
increase the profitability of their product suite, one of our brominated flame retardants providing essential fire safety
attributes to the connectors and printed circuit boards in a server or an automobile, lithium providing efficient energy
storage in electronic devices and electronic vehicles, or one of Chemetall s treatments making the metal surfaces in a
car or truck more resistant to erosion, we will have a portfolio of products that are sold not based on what they cost or
what they are, but on the performance that they deliver.

Rockwood shareholders will receive $50.65 in cash and 0.4803 shares of Albemarle stock per Rockwood share. In
terms of financial impact, we expect the deal to be accretive to cash earnings in the first year and accretive to adjusted
earnings in the second year and substantially accretive thereafter. And while this deal is primarily focused on growth,
we are committed to delivering $100 million in annual cost synergies from the combined Company over the first two
years.

We are confident in our ability to deliver these synergies, about half of which will come from eliminating duplicate
corporate costs. The remainder will come from a more streamlined organization structure, with fewer layers of
management; asset and site consolidations; implementing the best practices of both companies across the whole; and
leveraging our increased scale to realize improved sourcing costs.
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Rockwood s current operating model resembles more of a holding company structure, with fairly autonomous,
stand-alone GBUs reporting to corporate. Albemarle is run as an integrated company, which creates opportunities
from an efficiency standpoint without impacting how the business goes to market.

With respect to the integration, we have established a joint integration team including members from both companies
to focus on functional and cross-functional processes and opportunities. We have engaged one of the top integration
consulting firms with a proven track record and successful integration model to assist with the integration. Rockwood
and Albemarle both have a deep and talented pool of employees who are coming together to build an even better and
more profitable company.

I am confident in achieving $100 million in cost synergies over the two years. We have teams fully dedicated to
identifying, quantifying, and capturing these synergies. And while we did not forecast revenue synergies, we are also
committed to unlocking any and all opportunities to accelerate growth and have dedicated teams searching for these
softer synergies as well.

Yesterday we announced that the Rockwood shareholder vote on the transaction and Albemarle shareholder vote on
the share issuance will occur on November 14 of this year. And we look forward to this next important milestone.

With the completion of this transaction, Albemarle will be number one or number two in four global businesses, with
very attractive EBITDA margins ranging from 22% to 38%. From a lithium and bromine standpoint, the Company
will be the global leader in two mineral extraction and processing businesses.

Our market positions within bromine and lithium are compelling, and we were attracted to lithium in part by the
similarities it has to bromine. Both have a solid growth trajectory, with lithium driven by mobile batteries and bromine
by digitization and the new uses that Matt will discuss later.

Moving to the other two segments of the portfolio, catalysts and surface treatment each is characterized by a need for
constant innovation to solve customers challenges and high technical service. In both, you are not just selling a
product; you are delivering high-quality service and differentiated solutions. We expect all four businesses to generate
extremely strong free cash flow.

If we look closer at the lithium and bromine businesses, both are very similar from a value chain standpoint. Both
have access to the best, lowest cost sourcing locations in the world and enjoy high barriers to entry. Additionally, both
go to market in similar fashions. There are even some common end markets that we serve, which should provide for
meaningful cross-selling opportunities.

The true value of both of these minerals comes from the value-added derivatives that are used in a wide array of end
markets. While the derivatives may be a small cost in the manufacturer, the ultimate end product would be unable to
function without their lithium or bromine derivative. These two elements offer great diversity in use and ultimately
yield strong margins based on performance and demand.
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The newly combined Company will also benefit from broader geographic reach and greater diversity across attractive
end markets. With this further diversification of end markets, we dramatically expand our addressable markets; reduce
reliance on any one single market; and enhance our potential for consistent, predictable organic growth.

The Company offers attractive growth opportunities, with lithium expected to grow from a wide range of diverse end
markets, with a proliferation of electronic devices and energy storage. Of course, there remains substantial upside for
growth in the automotive industry. We are not hinging all of our growth prospects on this one sector.

In bromine we expect a variety of growth in multiple end markets, which Matt will discuss in greater detail. Catalyst
growth will continue to come from a rising fuel consumption in developing markets, improving environmental
standards, an increasingly complex crude slate, and growth in polyolefin demand. Finally, in surface treatment,
growth is driven by a global growth in transportation and aerospace applications.

I would like to emphasize our free cash flow capacity. We have low CapEx requirements, as Albemarle and
Rockwood have already built for the future, with all major CapEx builds for bromine, catalysts, and lithium having
been completed. As Rockwood has previously stated, the exception to this would be the need for additional lithium
hydroxide capacity to supply, among other markets, Tesla s recently announced Gigafactory.

Surface treatment naturally has low CapEx requirements. As a result, we expect free cash flow of over $500 million
per year, allowing us to quickly delever, achieving our target net debt to EBITDA range of 2.0 to 2.5 times as early as
2017. We would be comfortable running the business at this level, using the excess cash flow for increased dividends,
future investments, or for share buybacks.

Although we expect the new Company to generate over $500 million in free cash flow in the first year, a large portion
of the cash flow is already earmarked. As a result of excellent tax and deal structuring work on the part of our team,

we are currently estimating that a large portion of year one cash flow will go toward tax payments related to the cost

of repatriating about $4 billion to $4.5 billion of cash from overseas  $2 billion from the balance sheet at close, plus an
additional $2.0 billion to $2.5 billion in cash generated over time.

We expect that the tax cost to repatriate this cash will be modest, significantly below the standard 35% federal tax
rate. The key takeaway is that this acquisition, like all acquisitions, creates a unique opportunity to improve cash
liquidity and the ability to access the cash necessary to deleverage and ultimately return additional capital to
shareholders.
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This transaction is all about growth: growth that is more consistent and predictable than either Company enjoys on its
own; growth that will deliver outstanding cash generation and create long-term shareholder value. The deal will create
a specialty chemical company with number one or number two global positions across four attractive growth
businesses in lithium, bromine, catalysts, and surface treatment. Each segment has attractive growth prospects,
excellent margins, and solid market dynamics.

This transaction will bring together two groups of employees with a proven track record of delivering market-leading
technology, product innovation, and customized performance-based solutions for their respective customers. In short,
we believe this transaction creates a premier specialty chemical company that will deliver excellent returns for
shareholders for the foreseeable future.

And with that, I 1l turn it over to Matt to dive deeper into our bromine business.

Matt Juneau” Thank you, Scott. Today I m going to give a brief overview of the various bromine-based businesses
which form the majority of our Performance Chemicals GBU. These businesses are concentrated in two segments: fire
safety solutions, where we are a global leader in brominated flame retardants; and specialty chemicals, which manages
our bromine reserves, assets, and production and contains a number of bromine-based businesses with good growth
prospects. I will focus on key growth drivers for these businesses during our discussion, but note that these are global
businesses with a diverse customer base, representing a wide range of end markets.

As we go through the presentation, I would like to focus your attention on three themes: first, the value that we bring
to customers and shareholders via our position in bromine and bromine chemistry; second, the global bromine
reserves and overall supply/demand situation; and third, the market segments and applications that present important
growth opportunities for bromine chemistry over the next several years.

To introduce these themes, let me start by reminding you that there are a limited number of competitors and high
barriers to entry in the bromine area. This is driven by the limited areas in the world with good reserves, the capital
and expense required to recover bromine on a large scale, and the nature of the molecule itself its high density and
other properties and HSNE requirements lead to the need for special containers and handling for shipment.

These factors make production of most derivatives at the same location where bromine itself is recovered more
favorable, which is the case for Albemarle. Indeed, the great majority of our sales are generated through derivatives
and not through sales of elemental bromine. And almost all of these derivatives are produced where we also produce
bromine.

This slide highlights the value that we deliver through our position in bromine and that derivatization that I just noted.
As the chart on the left shows, Albemarle has delivered significant value through its bromine businesses over the last
10 years. The profitability of our fire safety solutions portfolio has
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increased substantially, and our specialty chemicals products based on bromine the non-flame-retardant products, if
you will have grown from a small portion of our overall business and profitability in 2004 to represent a much more
important part of our overall franchise in 2013.

We have been able to accomplish this due to our position in industry coupled with our ability to create value through
technology, service, and applications knowledge. The chart on the right highlights this value. Almost all of our
derivatives, both flame retardants and non-flame retardants, bring additional value beyond their bromine content
value that is reflected in both pricing and profit contribution.

As I just said, our position in bromine itself is really fundamental to that value that we deliver in our businesses. With
access to brine reserves from the Dead Sea through our Jordan Bromine Company venture; and Southern Arkansas
through our Magnolia plant, we re the only player in the world with access to the two best sources of bromine.

As the chart showing bromine concentration indicates, these two locations are 2.5 to 5 times the concentration of the
next best reserves in India and 25 to 50 times the concentration of China s reserves in Shandong province. In addition,
while production and reserves in China and India are limited and in the case of China, clearly declining Southern
Arkansas has reserves with 50-plus years of lifetime. And the Dead Sea is, in practical terms, an infinite resource. This
leads to our view that China, India, and seawater production, which is about three times less concentrated than China s
brine reserves, are all ultimately noncompetitive, which says that about 20% of current global capacity is at risk over
time.

Over the next three slides, I want to discuss key markets for bromine-based products, with growth prospects over the
next 3 to 5 years of GDP or better. First, in the flame retardants area, we have seen a decline over the last few years in
the use of flame retardants in PCs and notebooks due to the rise of smartphones and tablets. However, this increase in
mobile computing is driving an explosion in mobile data traffic, which has driven significant server growth that is
countering the reduced demand for flame retardants in PCs and notebooks. In fact, in 2013 servers overtook desktop
PCs as the largest consumer of flame retardants in circuit boards.

Similarly, if you ve purchased a new car recently, you surely noticed the increased presence of electronics in that car,
which is driven by government mandates and by consumer choice in areas like fuel economy, safety, luxury, and
infotainment features, and by the growth of hybrids. All of these electronics features lead to the demand for printed
circuit boards, connectors, and wiring cable. And all of these are prime applications for the use of flame retardants.
Cars are just one example, and maybe the easiest to explain, of how the explosion of electronics in our daily lives will
drive new FR demand in the future.

Now I would like to cover three key applications for bromine chemistry in our specialty chemicals business. First, the
use of bromine-based completion fluids around the world continues to grow. Deepwater drilling in the Gulf of Mexico
has traditionally been the driver for these products and continues to be a key part of our business. However,
globalization is playing an ever-more important role, as demonstrated by the rapid growth of completion services
around the world, particularly in the Middle East and Asia Pacific, since 2012, and by the projections through 2016.
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As the only player in the world with production in two locations, we re geographically well positioned. Plus, our
venture in Jordan creates some natural advantages in the Middle East, as the use of clear brine fluids there continues to
grow. Prior to starting up our venture in Jordan, this was a small business for Albemarle, solely focused on the Gulf of
Mexico. Today it s a global business and the second largest driver for bromine consumption after flame retardants. We
see a bright future for this area, with continued good trends in the Middle East, Gulf of Mexico, and Southeast Asia;
and potential for West Africa, Mexico, and South America to also become important parts of the business.

On the right-hand side of the slide, we highlight bromobutyl rubber, which is the key component of steel-belted radial
tires. This has been an important outlet for bromine in the developed world for many years, and it s benefiting there
today from the recovery in car sales. However, the more significant growth story over time is in the developing world,
and it s based on two factors.

First is the potential increase in core ownership rates. For example, China s sales are still only about 20% to 25% of the
United States on a per-capita basis; and second, radial tire penetration in countries like China and India still has plenty
of room for growth, particularly in commercial vehicles.

The last major demand driver we will discuss is the newest significant use for bromine, and it s also the one that is
poised to grow most rapidly in the next few years. The use of bromine or bromide salts to reduce emissions in
mercury from coal-fired power plants has been highly publicized. To date, that market has developed in North
America based on a section 45 program that creates a tax credit opportunity for utilities that reduce their emissions
and on regulations that exist in about a dozen states.

Our estimate is that in 2013, these two drivers led to the use of about 15,000 tons of bromine in North America to
reduce mercury emissions. In the second quarter of 2015, the nationwide EPA MATS standard, which has recently
been upheld by a DC appellate court, is set to become a requirement.

Once it s fully in place, we expect bromine consumption to top out somewhere north of 30,000 tons a year in North
America. This represents a very significant new use for bromine, which additionally could increase by a factor of two
or more if China were to implement similar standards an opportunity that is not in our forecast, but one that we
continue to pursue.

Finally, I would like to briefly discuss our bromine task force. 2013, we launched a new R&D effort focused solely on
developing new uses for bromine. This group is looking for home runs as opposed to incremental growth.

At our May investor day we discussed two potential new uses: grid energy storage and gold extraction, where bromine
can be used instead of cyanide. While these applications may be five-plus years away,
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we are actively and aggressively reviewing and researching multiple potential new uses, with over 160 project
concepts, 10 emerging projects, and 4 very active programs. We have a history of evolving our bromine businesses
over time, and we re confident that the unique properties of bromine will continue to lead to new applications and uses
for this versatile element.

We see substantial upside to the bromine business and, as shown on this slide, Performance Chemicals has a target
segment margin of 27% to 30%. To give you an idea of the leverage in this business, note that each incremental ton of
bromine we sell in some form delivers additional profits of over $3,000 per metric ton based on our current weighted
average of derivatives production.

Today we estimate that the industry is operating at 65% to 70% of capacity. So as the growth areas we have discussed
today drive increased utilization, we will see a significant margin kick, as we already have capacity in place to serve
that increased demand.

In addition, in an environment with capacity utilization similar to 2011, we would expect pricing improvement versus
today s levels. These two factors, combined with improvements from our minerals businesses and the impact from the
recently concluded divestiture of our ibuprofen and propofol businesses, should bring us to that 27% to 30% target.

Obviously, there are uncertainties. What will the GDP growth rate be? How fast will these markets really grow? But
we believe that these targets are achievable over a three- to five-year time frame.

We remain confident in the bromine business and in its quality and durability. Consider that in today s relatively weak
volume and price environment, our segment margins in performance chemicals remain in the low 20% range. If the
lower-margin minerals and fine chemistry services businesses are excluded, our bromine-based businesses would
show margins north of 30%.

Finally, let me close with an anecdote. Many years ago, when Albemarle was part of Ethyl Corporation, the Company
got into bromine to make ethylene dibromide as a scavenger for leaded gas. As leaded gasoline went away, we
handled that transition and became a major player in flame retardants and in a variety of applications for bromine. In
just the last six or seven years, we have seen an application, mercury control, go from 0 to 15,000 tons and expect it to
at least double going forward.

As you ve heard today, we have much confidence in the future of flame retardants. However, just as we have done
with mercury control, we always want to be focused on driving new uses of bromine. And we are confident that we
have the right resources, assets, and people in place to drive this business to significantly improve performance over
time.

Thank you. And with that, we will open it up for questions, if we have any time.

+++ g-and-a
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John McNulty” Maybe I can kick it off. So with regard to the Rockwood transaction and the amount of leverage you
are targeting and may be comfortable with  you know, admittedly at this point in the lithium world, we don t know
exactly how quickly the demand is going to come in. We have assumptions, but these have very big deviation
potential.

So in the event that the world does get more focused on lithium, and electric vehicles become much more material
sooner rather than later, how should we think about your leverage targets and the capital that you would be willing to
put into what arguably could be some relatively large facilities that might need to come on?

Scott Tozier™ That s a great question. The leverage at closing will be around 3.5 times net debt to EBITDA. And as
we ve stated, we want to get that down into an operating rate of somewhere around 2 to 2.5 times net debt to EBITDA
and then take a look at what s out there.

And so we think that we will be in that range in the 2017 time frame. I think that s probably well within the time frame
required to look at any larger capital investments beyond that lithium hydroxide plant that I talked about.

And so, given that fact, we may end up investing in some of that capacity if it all comes through. And John, we would
love to have the forecast that you ve got out on lithium come through. That would be great.

But ultimately, I think those are the decisions that get made as we move forward, and we will trade those off. We
expect to use that excess cash through investments obviously, dividend increases as well as share buybacks. And we
will balance that out as we go forward to make sure we are delivering the best value to the shareholders.

John McNulty” And your thoughts on the cost of that lithium hydroxide facility?

Scott Tozier™ It s still very early, so we don t really have detailed engineering plans at this point in time. There s a lot of
work going on now that the Tesla has announced where they are putting their Gigafactory to both cite as well as make
sure we understand what s required for that. So at this point, there s really no specific estimate that s out there that we
can share.

John McNulty” Just a quick update on Takreer when s that coming online? Do you have any update on that?

Scott Tozier™ Yes, so Takreer, the refinery in Abu Dhabi, is we are now shipping what we call equilibrium catalysts,

or low-activity catalysts, to them now. And they use that initially as they start to ramp up production to make sure that
there isn t any issues with the unit or the refinery itself.
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And we expect the first delivery of fresh or fully active catalysts to be in the November time frame. So at this point
everything looks good. Obviously, that refinery has had challenges in the past. But at this point, everything looks like
it s on track.

John McNulty” Thanks, Scott. Could you talk about  a little bit more about the tax attributes that you went through? I
think you said it would consume a large portion of the $500 million that you had mentioned of free cash flow.

Scott Tozier™ Right.

John McNulty” I guess you re going to get four to  $4 billion that you can bring back. Can you talk about the actual tax
on that, if you have to pay it you pay it all up-front one time? And then what s the differential from what you would
have had to pay if you didn t structure it the way where you got this one-time benefit?

Scott Tozier™ Yes, sure. So M&A deals obviously give you a very unique opportunity to restructure the legal entities
of the Company and make sure that you are dealing with both tax as well as liquidity challenges that are out there,
given the different jurisdictions. And so that s why inversions are so common today or so popular to look at.

This is a US-based company, so we couldn t do an inversion. However, there are other opportunities, and we re using
one where we are buying our international the international entities of both Rockwood as well as some of the
Albemarle entities under a newly formed international subsidiary.

When you do that, there s a capital gain that is associated with that. That s what creates the taxable event. And so that
$300 million to $400 million that you referenced sort of high single-digit tax rate on that $4 billion to $4.5 billion is
paid up-front. Anything that we bring back up to that $4.5 billion will be incrementally tax-free in the United States.

Today, if you brought back cash, you re going to pay 35% or whatever operating losses that you may have built to put
against it, but statutorily, 35%. And so that s the differential that we are dealing with.

John McNulty” Okay.

Unidentified Audience Member” Can you just talk about what the return on invested capital is on Albemarle
stand-alone and what you expect it to be after the deal, say in year one or two?

Scott Tozier™ Yes? So, obviously, as we put this deal together, returns played an important role in terms of looking at

the deal, making sure we balanced all the right components. It wasn t obviously the only factor, but it is certainly an
important factor.

12
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As I stated at investor day, Albemarle looks at returns on organic growth. So think about CapEx and investments such
as that that are two times its weighted average cost of capital. And the M&A benchmark is the cost of capital.

And this deal certainly met those criteria. Certainly going to grow significantly from a return perspective as we move
forward with the growth in both the cash and the margins of the business.

John McNulty” A question with regard to the margin targets that you re looking for in the performance chemicals
business and the price, in particular, the improvements there. Maybe you can at least give us some color as to  does
that make any assumptions for some of the inefficient plants that you had highlighted in the presentation actually
coming out of the market? Or would that leave potential upside if we do see that kind of get dialed back?

Scott Tozier™ I will let Matt step up to do this. But real quick, the capacity reductions out of China is certainly going
to play a role in that. The demand drivers that Matt talked about play a role in terms of tightening up the market
toward that 80% to 85% capacity, which is where we think it s most effective to run the industry.

So those are the two dynamics that play a role there. Beyond that, there is no other assumptions in there.

Matt Juneau™ We have not assumed that any production capacity would really shut down. We have assumed that there
will probably be some ongoing marginal decline in China, as we have seen over the last several years.

Unidentified Audience Member” Could you just talk a little bit more about that on the pricing side? I guess in
bromine, it s been a bit of a blame game, kind of going back and forth for a while. But maybe you could just talk a
little bit about that, the recent JV with ICL, and then are you starting to see pricing come back yet? Thanks.

Scott Tozier™ Sure, I will let Matt handle that.

Matt Juneau” Let me address first the ICL JV. So the ICL JV that we announced just a couple weeks ago is a
production-only joint venture, and it s for a molecule that we call GreenCrest. It s a polymeric molecule that will be
replacing a product called HBCD that is currently used in polystyrene-based insulation. And it s a replacement

product.

And, obviously, what that does is it allows us to more effectively bring capital spend to bear than we would have done
by ourselves. So it s a good thing to do, particularly in a replacement business.

In terms of pricing traction or lack of traction, we don t see right now any significant change in our pricing or in
overall pricing in the industry versus what we really thought at the beginning of the year.
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There s always a little bit of situations on particular pieces business that are a little different; but if you look overall,
we ve had a relative stability this year.

There s some watch-outs on particular derivatives. There have been some pricing opportunities on other derivatives. So
I think the key is we ve gotten somewhere closer to stability. For there to be a big movement in price, we need this

combination of supply/demand tightening.

John McNulty” Any last questions? Great. Gentlemen, thank you very much.
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