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a currently valid OMB number. 15. This change is attributable to the following:

International revenues decreased $39.0 million, or 21.0%, and decreased 18.4% in local currency during the six
months ended June 30, 2016 compared to the six months ended June 30, 2015. Revenues declined primarily related to
decreased revenue in the United Kingdom ("U.K."), Norway and Germany, primarily due to less available resources
in these countries, as well as the impact of the Netherlands Sale.

North America revenues decreased $19.7 million, or 9.2% compared to the first six months of 2015. Approximately

29% of this decrease is primarily a result of implementation delays and project cost overruns, as well as completion
and ramp down of projects, in our Oracle practice. Additionally we had declines in the SAP and ADM practices due

Reporting Owners 2
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transformation services practices during the six months ended June 30, 2015, due to a new project started in the
second half of 2015.

Gross Profit. Gross profit margin decreased to 21.9% for the six months ended June 30, 2016, compared to 25.9% for
the same period in 2015. Gross profit margin for our International segment decreased primarily due to increased labor
costs for both our internal resources as well as subcontractors, and slightly lower utilization. North America gross
margin decreased for the first six months of 2016 as compared to the comparable 2015 period due to client imposed
implementation delays and cost overruns in our Oracle practice.

Selling, general and administrative costs. Our SG&A costs increased by $11.4 million, or 12.1% to $105.1 million for
the six months ended June 30, 2016, from $93.7 million for the six months ended June 30, 2015. International SG&A
costs increased compared to the first six months of 2015 due an increase in employee incentive compensation. North
America SG&A costs increased when compared to the six months ended June 30, 2015 due to an increase in bonus
costs, as well as investments in various practices. Our corporate SG&A costs increased primarily due to an increase in
consulting and bonus costs as compared to the six months ended June 30, 2015.

Operating (loss) income. Our operating loss was $148.6 million for the six months ended June 30, 2016, as compared
to income of $8.8 million for the same period of 2015. This change was primarily due to goodwill impairment of
$115.5 million during the first six months of 2016, as well as decreased revenues in our North America and
International segments and increased SG&A costs.

Operating income from continuing operations by segment was as follows:

Six Months Ended % 2016 2015
June 30, h % of % of
2016 2015 change revenue* revenue*
(In thousands)
International $(10,109 ) $11,638 n/m 6.9 Y% 63 %
North America 7,439 20,383  (63.5) 3.8 9.5
Other 174 125 392 11.2 7.7
Corporate expenses (27,869 ) (22,474 ) 24.0) (82 ) (5.6)

Operating income (loss) from continuing operations before

amortization and restructuring charges (30,365 ) 9,672 wm (389 ) 24

Goodwill Impairment (115,483 ) — 100.0 (33.9)
Amortization of intangible assets (2,026 ) (107 ) n/m 0.6 ) —
Restructuring charges (739 )y (736 ) (04 ) (0.2 ) (0.2)
Total operating income (loss) from continuing operations $(148,613) $8,829 n/m 43.6)% 22 %

n/m = not meaningful

*International, North America and Other calculated as a % of their respective revenue. All other items are calculated
as a % of total revenue. Column may not total due to rounding.

International operating loss decreased to $10.1 million for the six months ended June 30, 2016, compared to income
of $11.6 million for the comparable period in 2015. This decrease was due to the Netherlands Sale, as well as reduced
revenues from fewer resources available.

North America operating income decreased $12.9 million, or 63.5%, compared to the first six months of 2015. The
decrease was a result of a decline in revenue and profitability primarily in the Oracle practice.

Explanation of Responses: 4
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Corporate expenses increased $5.4 million during the current six month period which was primarily related to an
increase in consulting costs year over year.

Goodwill Impairment. Goodwill impairment was $115.5 million during the six months ended June 30, 2016. The
charge was in our International segment as a result of impairment tests performed in the first and second quarters of
2016, which were triggered by our annual goodwill impairment analysis, as well as the Netherlands Sale, lower than
expected earnings, a sustained decrease in the stock price during the six months ended June 30, 2016.

24

Explanation of Responses:



Edgar Filing: CLARK FRANK M - Form 4

Table of Contents

Amortization of intangible assets. Amortization of intangible assets increased $1.9 million during the six months
ended June 30, 2016, as compared to the six months ended June 30, 2016. The increase is due to amortization related
to internally developed software which was placed into service during the second half of 2015.

Restructuring charges. Restructuring charges remained relatively flat during the six months ended June 30, 2016, as
compared to the six months ended June 30, 2015.

Gain on sale of assets. Gain on sale of assets increased $6.9 million during the six months ended June 30, 2016, as
compared to the six months ended June 30, 2015 due to the Netherlands Sale during the second quarter of 2016.

Interest expense. Interest expense increased $0.5 million for the six months ended June 30, 2016, compared to the
same period of 2015 due to higher average borrowings in the six months ended June 30, 2016, compared to the
comparable 2015 period.

Other expense, net. Other expense, net was $0.8 million for the six months ended June 30, 2016, compared to $0.4
million for the six months ended June 30, 2015. This change was due to foreign exchange gains and losses.

Income taxes. Current period U.S. and foreign income (loss) before income taxes as well as income tax expense were
as follows:

Six Months Ended
June 30,
2016 2015

(In thousands)
Income (loss) from continuing operations before income taxes:

U.S. $(19,069 ) $3,182
Foreign (124,630 ) 4,528
Total $(143,699) $7,710
Income tax expense:

U.S. $1,153 $1,341
Foreign 3,834 1,000
Total $4,987 $2,341

Due to our history of domestic losses, we have a full valuation allowance for all net U.S. deferred tax assets,
including our net operating loss and tax credit carryforwards. As a result, we cannot record any tax benefits for
additional U.S. incurred losses and any U.S. income is offset by a reduction in valuation allowance. Irrespective of our
income or loss levels, we continue to record deferred U.S. tax expense related to tax-basis goodwill amortization. We
expect to record approximately $2.4 million in 2016.

The effective rate on our foreign tax expense varies with the mix of income and losses across multiple tax jurisdictions
with most statutory tax rates varying from 19% to 34%. The foreign losses did not create the expected tax benefit as a
result of the current mix of income and losses across jurisdictions, with income being earned in jurisdictions where
taxes are paid, and losses being generated in jurisdictions that have a full valuation allowance recorded against them.
Additionally, we have recorded significant goodwill impairment charges that do not result in a tax benefit at the local
country level. Due to the Netherlands Sale during the second quarter of 2016, the Company recognized $3.0 million in
tax expense.

Explanation of Responses: 6
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For interim periods, we base our tax provision on forecasted book and taxable income for the entire year. As the
forecast for the year changes, we adjust our year-to-date tax provision. Our provision for income taxes is based on
many factors and is subject to significant volatility from year to year.

Liquidity and Capital Resources

At June 30, 2016, we had $60.5 million in working capital, which represented a decrease from $105.9 million at
December 31, 2015. This decrease was largely due to the reclassification of our debt to current liabilities during the
second quarter of 2016 due to the maturity date of May 7, 2017 for our ABL Facility, as well as noncompliance with

the Fixed Charge
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Coverage Ratio on our ABL Facility from March 31, 2016 to June, 30, 2016 and subsequently. Our current ratio was
1.5:1 at June 30, 2016, compared to 2:1 at December 31, 2015. Our primary sources of liquidity are cash flows from
operations, available cash reserves, and debt capacity under our credit facility. Our liquidity is affected by many
factors including, among others, fluctuations in revenue, gross profits and operating expenses, as well as changes in
operating assets and liabilities. In addition, further softening in the demand for our products and services may result in
higher than anticipated losses in the future and lower our cash balances at a faster rate, and lower our borrowing base
under our credit facility. Management utilizes a rolling thirteen week cash forecast as an indicator of weekly cash
flows to meet operating and capital requirements. At our currently forecasted levels of revenue, expenses and capital
expenditures, we believe that our existing cash, cash equivalents and marketable securities, together with our cash
collections, including recent proceeds from the Netherlands Sale, combined with cash management measures we
recently have implemented, will be sufficient to meet our projected operating and capital expenditure requirements
through the third quarter of 2016. We are exploring options to raise additional funds through public or private equity
or equity linked securities, or debt financing, select asset dispositions, and other measures to extend that period to an
additional twelve months. Should additional capital resources not become available to us through such measures, or
should additional capital resources only be available on unfavorable terms, we would be required to make changes to
our operating expense levels and capital expenditures to extend that period and would likely need to significantly
reduce our business activities which could adversely affect our ability to compete effectively in the markets in which
we participate which could, in turn, adversely affect our results of operations. If we issue equity or equity linked
securities in order to raise additional funds, substantial dilution to existing shareholders may occur. If we raise cash
through the incurrence of additional indebtedness, we may be subject to additional contractual restrictions on our
business.

Our balance of cash and cash equivalents was $11.3 million at June 30, 2016, compared to $20.4 million at
December 31, 2015. Our domestic cash balances are generally used as a sweep to reduce outstanding borrowings.
Typically, most of our cash balance is maintained by our foreign subsidiaries. From time to time, we may engage in
short-term loans from our foreign operations. Our credit agreement also provides for foreign borrowings, if needed.
We have not provided for additional U.S. income taxes on the undistributed earnings of foreign subsidiaries that
qualify for the indefinite reinvestment exception, where we currently do not have plans to repatriate cash in the future
and we consider these to be permanently reinvested in the operations of such subsidiaries. While most of our foreign
earnings qualify, we have provided for additional U.S. income taxes on foreign earnings that do not meet the
requirements of the indefinite reinvestment exception. If future events, including material changes in estimates of
cash, working capital and long-term investment requirements, necessitate that the undistributed earnings of our
foreign subsidiaries be distributed, an additional provision for income taxes may apply, which could materially affect
our future tax expense.

Six Months Ended
June 30,
2016 2015

(In thousands)
Net cash provided by (used in) continuing operations:

Operating activities $(35,506) $(37,093)
Investing activities 16,699 (3,621 )
Financing activities 7,141 12,819

Net cash used in continuing operations (11,666 ) (27,895 )
Cash used in operating activities — discontinued operations (175 ) (222 )
Net cash used in discontinued operations: (175 ) (222 )
Effect of foreign exchange rate changes on cash and cash equivalents 2,725 (117 )
Net decrease in cash and cash equivalents $(9,116 ) $(28,234)

Explanation of Responses: 8
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Operating activities. Cash used in operating activities used in continuing operations was $35.5 million during the six
months ended June 30, 2016, compared with $37.1 million for the six months ended June 30, 2015. A decrease in
normal short-term working capital items, particularly from a decrease in accounts receivable and an increase in
accrued liabilities, contributed to the decrease in cash used in operating activities from continuing operations during
the current six month period as compared to the same period in the prior year. Our working capital fluctuates
significantly due to changes in accounts receivable (discussed below), as well as the timing of our domestic payroll
and accounts payable processing cycles with regard to month-end dates and other seasonal factors. We paid $2.4
million for restructuring-related costs in the first six months of 2016 compared to $9.9 million in the first six months
of 2015. In 2016, these costs were related to severance expense, primarily in our International segment and real
estate-related costs. In 2015, restructuring costs were related to severance expense, primarily in our International
segment, professional fees and real estate-related costs. During the six months ended
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June 30, 2016, and 2015 our domestic operations provided $2.1 million and used $19.0 million, respectively, of cash
from continuing operations while our International operations used $37.6 million and $18.1 million, respectively,
during the same time periods. Typically, the seasonality of our business in many European countries results in
negative cash from operations in the middle part of the year with improvements in the later portion of the year. Cash
flow from European receivables and payables are typically maximized in the fourth quarter.

Changes in accounts receivable can have a significant impact on our cash flow. Items that can affect our cash flow
from accounts receivable include: contractual payment terms, client payment patterns (including approval or
processing delays and cash management), client mix (public vs. private), fluctuations in the level of IT product sales
and the effectiveness of our collection efforts. Many of the individual reasons are outside of our control and, as a
result, it is normal for cash flow from accounts receivable to fluctuate from period to period, affecting our liquidity.
Consistent with the nature of our business, we periodically resolve disputes with clients who challenge amounts owed
to Ciber based on their interpretation of contractual provisions or their perception of the status of work performed.
Appropriate reserves against disputed balances are taken when management concludes it is probable that disputed
amounts will not be paid.

Total accounts receivable decreased to $141.7 million at June 30, 2016, from $169.5 million at December 31, 2015.
Total accounts receivable day’s sales outstanding (“DSO”) increased to 71 days at June 30, 2016, from 64 days at
December 31, 2015, an increase of 7 days, compared with DSO of 68 days at June 30, 2015, and 57 days at
December 31, 2014, an increase of 11 days. We experienced increased DSO both in North America and International
in the second quarter of 2016. This DSO increase is a result of decreased collections and increased unbilled
receivables associated with fixed price projects.

Accrued compensation and related liabilities fluctuate from period to period based on several primary factors,
including the timing of our normal bi-weekly U.S. payroll cycle and the timing of variable compensation payments.
Bonuses are typically accrued throughout the year, and paid either quarterly or annually, based on the applicable
bonus program associated with an employee's role and country in which he or she works and the extent to which
bonus pools are funded, based on corporate performance. As such, bonus payments can fluctuate from quarter to
quarter. Accounts payable and other accrued liabilities typically fluctuate based on when we receive actual vendor
invoices and when they are paid. The largest of such items typically relates to vendor payments for IT hardware and
software products that we resell and payments to services-related subcontractors.

In connection with the payment of cash bonuses to certain of the Company’s employees, on June 29, 2016, the
Company erroneously initiated the payment of $760,000 and $100,000, respectively, to our Chief Executive Officer,
Michael Boustridge, and to our Chief Financial Officer, Christian Mezger. The Compensation Committee
subsequently determined that these bonus payments to our our Chief Executive Officer and Chief Financial Officer
were not duly authorized by the Compensation Committee, as required by its charter and NYSE rules, due to
miscommunication at the committee level. The Compensation Committee requested that these amounts be repaid, and
Messrs. Boustridge and Mezger have agreed to make such repayment.

Investing activities. Cash provided by investing activities increased to $16.7 million from cash used in investing of
$3.6 million. The increase is due to cash received in the Netherlands Sale, which was partially offset by spending on
property and equipment, which increased to $8.3 million during the six months ended June 30, 2016, from $3.6
million in the same period of 2015. Our capital spending is primarily for technology equipment and software and to
support our global employee base, as well as our management and corporate support infrastructure, and for investment
in our domestic and off-shore delivery centers. Our investments will fluctuate from period to period. The fluctuation
from 2015 to 2016 was due to continuing spend related to a global ERP system implementation expected to go-live in
early 2017. We received $25.0 million from the Netherlands Sale, $5.0 million of which is held in escrow to be
released in equal parts at 12 and 18 months from the Closing Date. Please refer to Note 2 of the Notes to Consolidated

Explanation of Responses: 10
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Financial Statements for further information.

Financing activities. Typically, our most significant financing activities consist of the borrowings and payments under
our ABL Facility, as described below. This primarily fluctuates based on cash provided by, or used in, our domestic
operations during the period as the ABL Facility is used for U.S. working capital fluctuations. During the six months
ended June 30, 2016, we had net borrowings on our ABL Facility of $7.4 million, compared with $19.3 million for the
six months ended June 30, 2015. In the first six months of 2015 we also purchased $1.7 million of treasury stock
under our publicly announced buyback plan.

Credit Agreement. We have an ABL Facility of up to $54 million with Wells Fargo Bank, N.A ("Wells Fargo"). The
maximum amount available for borrowing at any time under such line of credit is determined according to a
borrowing base valuation of eligible account receivables, which was $46.9 million at June 30, 2016. The ABL Facility
provides for borrowings in the United States, the United Kingdom and Germany and matures on May 7, 2017. As of
June 30, 2016, we had $40.7

27

Explanation of Responses: 11



Edgar Filing: CLARK FRANK M - Form 4

Table of Contents

million outstanding under the ABL Facility. The Company expects borrowings to fluctuate based on working capital
needs. Our obligations under the ABL Facility are guaranteed by the Company and are secured by substantially all of
our U.S., the Netherlands, United Kingdom, and German assets. The ABL Facility includes a number of business
covenants, including customary limitations on, among other things, indebtedness, liens, investments, guarantees,
mergers, dispositions, acquisitions, liquidations, dissolutions, issuances of securities, payments of dividends, loans and
advances, and transactions with affiliates.

On June 16, 2016, we amended our ABL Facility with Wells Fargo Bank, N.A. in connection with Wells Fargo's
consent to the Netherlands Sale. As a result of this amendment and the sale of assets in the Netherlands Sale, the
maximum borrowing base under the ABL Facility was reduced from $60 million to $54 million.

The ABL Facility can be prepaid in whole or in part at any time. The ABL Facility must be repaid to the extent that
any borrowings exceed the maximum availability allowed under the ABL Facility.

We are required to be in compliance with a minimum trailing 12-month fixed charge coverage ratio of consolidated
EBITDA (as defined in the ABL Facility) to consolidated fixed charges of 1.1/1.0 (the "Fixed Charge Coverage
Ratio") if (i) an event of default has occurred and is continuing, (ii) Ciber fails to maintain excess availability of at
least the greater of (i) $15 million or (ii) an amount equal to 25% of the aggregate amount of the commitments at any
time. We must then continue to comply with the minimum trailing 12-month fixed charge coverage ratio until (1) no
event of default is continuing and (2) excess availability has equaled or exceeded the greater of (a) $15 million or (b)
an amount equal to 25% of the aggregate amount of the commitments for 30 consecutive days. Due to the balance
available for borrowing falling below $15 million during the six months ended June 30, 2016, we were subject to the
Fixed Charge Coverage Ratio and we were not in compliance with the Fixed Charge Coverage Ratio from March 31,
2016 to June 30, 2016 and subsequently.

Due to the default in the Fixed Charge Coverage Ratio during 2016, the lender has the right to declare all outstanding
debt under the ABL Facility immediately due and payable. The amount due under the ABL Facility is classified as a
current liability in our balance sheet at June 30, 2016 as a result of this non-compliance. Additionally, the maturity
date of the ABL Facility is May 7, 2017, therefore requiring classification as a current liability. Our lender has not
requested full payment of the facility, but if such action occurred, we believe we may not be able to immediately pay
the amount due upon request. Further, due to the default, our ability to draw additional amounts from the ABL Facility
could be limited. Management is currently seeking a covenant waiver and actively engaging with Wells Fargo.

Management evaluated its working capital, cash flows, operating, investing and transactional forecasts and currently
believes, based on this evaluation that we can continue to operate for the foreseeable future, although this cannot be
assured. There can be no assurance that we will achieve or be in compliance with these bank covenants until operating
cash flow improves.

Additionally, as a normal course of business or as a result of the debt being called, we may take further actions that
include, but are not limited to, obtaining a covenant waiver or modification, restructuring, divesting certain assets and
business units, cost reductions, refinancing, and obtaining new debt or equity financing.

Management believes that other sources of credit or financing might be available to us. However, we cannot predict at
this time what types of credit or financing might be available in the future, if any. We can also not predict whether the
costs of such credit or financing, or the terms of any new amended or new facility, would be materially less favorable
to us.

The ABL Facility also contains certain requirements relating to perfection of security interests of the Loan Parties (as
defined in the ABL Facility), as well as an affirmative solvency (as defined in the ABL Facility) representation
applicable as of the date of the making of any Revolving Loan (as defined in the ABL Facility) or any other extension
of credit. During the six months ended June 30, 2016, Wells Fargo notified us that it had become subject to, and
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waived an event of default relating to an additional perfection notice requirement that had become applicable to the
German borrowers, which we began to comply with in March 2016 and this requirement continues to be applicable to
us. In May 2016, Wells Fargo notified us that we were not in compliance with a similar perfection notice requirement
applicable to the Dutch borrowers that was applicable to us during the six months ended June 30, 2016. We currently
are working with Wells Fargo to cure this non-compliance.

In addition, the ABL Facility includes ongoing representations including solvency of the Company. Based on the ABL
Facility definition of solvency, which includes the ability to pay amounts due on the prescribed invoice due dates, the
Company may have breached the solvency representation during the six months ended June 30, 2016, and may be in
breach of that representation at the time of each subsequent borrowing under the ABL Facility. This may limit future
borrowings under the ABL Facility.
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The ABL Facility provides that Wells Fargo Bank would take dominion over the Company's U.S. cash and cash
receipts and would automatically apply such amounts to the ABL Facility on a daily basis if (a) an event of default has
occurred and is continuing or (b) Ciber fails to maintain excess availability of at least the greater of (i) $10 million or
(i1) an amount equal to 16 2/3% of the aggregate amount of the commitments at any time. During such times as was
applicable during the six months ended June 30, 2016, and subsequently, Wells Fargo had the ability to exercise
dominion over the Company's U.S. cash and cash receipts. During the second quarter of 2016, Wells Fargo began to
exercise its right to apply the Company's U.S. cash and cash receipts to the ABL Facility. Wells Fargo will continue to
have dominion over the Company's U.S. cash and cash receipts until (a) no event of default is continuing and (b)
excess availability has equaled or exceeded the greater of (i) $10 million or (ii) an amount equal to 16 2/3% of the
aggregate amount of the commitments under the ABL Facility for 30 consecutive days.

In addition, at all times during the term of the ABL Facility, Wells Fargo would have dominion over the cash of the
United Kingdom, Dutch, and German borrowers when a balance is outstanding to those entities and would
automatically apply such amounts to the ABL Facility on a daily basis. As a result, if we had any outstanding
borrowings that are subject to the bank's dominion, such amounts would be classified as a current liability on the
Consolidated Balance Sheet. At June 30, 2016, we had $3.5 million and $37.2 million of foreign and US borrowings,
respectively, that were subject to the bank's dominion and are classified as a current liability on our balance sheet.

We are seeking appropriate accommodations with Wells Fargo to cure our defaults under the ABL Facility, through
one or more amendments or waivers. We may not be able to reach any accommodation, or obtain amendments or
waivers, on favorable terms, if at all. If we are unable to reach an alternate resolution, Wells Fargo has the right to
exercise remedies specified in the ABL Facility, including accelerating the repayment of debt obligations and taking
collection action against us. If such acceleration were to occur, we currently have insufficient cash to pay the amounts
owed and would be forced to seek alternative financing. However, we may not be able to obtain such financing on
favorable terms, if at all.

For more information on the specific risks we face due to the above defaults, see Part . “Item 1A. Risk Factors” of this
report.

Off-Balance Sheet Arrangements
We do not have any reportable off-balance sheet arrangements.
Critical Accounting Policies and Estimates

For a description of our critical accounting policies and estimates, see "Item 7. Management's Discussion and Analysis
of Financial Condition and Results of Operations" in our Annual Report on Form 10-K for the year ended
December 31, 2015.

Goodwill—We perform our annual impairment analysis of goodwill as of June 30 each year, or more often if there are
potential indicators of impairment present. We test each of our reporting units for goodwill impairment. Our reporting
units are the same as our operating divisions and reporting segments. The goodwill impairment test requires a
two-step process. The first step consists of comparing the estimated fair value of each reporting unit with its carrying
amount, including goodwill. If the estimated fair value of a reporting unit exceeds its carrying value, then it is not
considered impaired and no further analysis is required. If step one indicates that the estimated fair value of a
reporting unit is less than its carrying value, then impairment potentially exists and the second step is performed to
measure the amount of goodwill impairment. Goodwill impairment exists when the estimated implied fair value of a
reporting unit's goodwill is less than its carrying value.

Explanation of Responses: 14
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The Company performed its annual impairment analysis, which is required as of June 30 each year. In addition, during
the second quarter of 2016 the Company observed another sustained decrease in the stock price and lower than
expected earnings, as well as the completion of the Netherlands Sale, thereby providing potential indicators of
goodwill impairment. As a result, the Company initiated an impairment test in the three months ended June 30, 2016.

We compared the carrying values of our International and North America reporting units to their estimated fair values
at June 30, 2016. We estimated the fair value of each reporting unit based on a weighting of both the income approach
and the market approach. The discounted cash flows for each reporting unit serve as the primary basis for the income
approach, and were based on discrete financial forecasts developed by management. Cash flows beyond the discrete
forecast period of five years were estimated using the perpetuity growth method calculation. The annual average
revenue growth rates forecasted for our reporting units for the first five years of our projections were approximately
3%. We have projected a minor amount of operating profit margin improvement based on expected margin benefits
from certain internal initiatives. The terminal value was calculated assuming projected growth rates of 3% after five
years, which reflects our current estimate of minimum long-term growth in Information Technology ("IT") spending.
The income approach valuations also included each reporting unit’s estimated weighted average cost of capital, which
were 17% and 13% for International and North America, respectively. The

income approach was weighted as 75% and 50% of the fair value of the International and North America reporting
units, respectively.

The market approach applied pricing multiples derived from publicly-traded companies that are comparable to the
respective reporting units to determine their values. For our International and North America reporting unit, the
Company used enterprise value/EBITDA multiples of approximately 3 and 6 using the guideline public company
method. The difference in the enterprise value/EBITDA multiples used in the International and North America
segments is due to under performance during 2016 in the International segment compared to its peers. For the
International reporting unit, a revenue multiple was also utilized to determine the fair value using the guideline public
company method. The Company used an enterprise value/EBITDA multiple of approximately 7 for the North
America reporting unit using the guideline transaction method. The market approach was weighted as 25% and 50%
of the fair value of the International and North America reporting units, respectively. In addition, the fair value under
the market approach using the guideline public company method included a control premium of 30%. The control
premium was determined based on a review of comparative market transactions. Publicly-available information
regarding our market capitalization was also considered in assessing the reasonableness of the cumulative fair values
of our reporting units.

Upon completing step one of the impairment test for each reporting unit, the Company determined that the fair value
of the North America reporting unit was greater than the carrying value by approximately 25%. It was determined that
the fair value of International reporting unit was less than the carrying value by approximately 25%, thus indicating
potential impairment and requiring step two analysis.

The Company performed the second step of the goodwill test to determine the implied fair value of goodwill for the
International reporting unit. The estimated implied fair value of goodwill was determined in a consistent manner
utilized to estimate the amount of goodwill recognized in a business combination. As a result, we calculated the
estimated fair value of certain non-recorded assets, including customer relationships, trade name and workforce. The
implied fair value of goodwill was measured as the excess of the estimated fair value of the reporting unit over the
amounts assigned to its assets and liabilities. The impairment loss for the reporting unit was measured by the amount
that the carrying value of goodwill exceeded the implied fair value of the goodwill. Based on this assessment using
reasonable estimates for the theoretical purchase price allocation, we recognized a impairment charge of $29.6 million
in the three months ended June 30, 2016, resulting in no remaining goodwill in the International segment. The
impairment charge in our International reporting unit is primarily a result of the Netherlands Sale, decreased operating
performance of the reporting unit, including a lag in new sales and our inability to achieve additional operational
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efficiencies.
First Quarter 2016

During the first quarter of 2016, the Company observed a sustained decrease in the stock price and lower than
expected earnings during the three months ended March 31, 2016, thereby providing a potential indicator of goodwill
impairment. As a result, the Company initiated an impairment test in the three months ended March 31, 2016.

We compared the carrying values of our International and North America reporting units to their estimated fair values
at March 31, 2016. We estimated the fair value of each reporting unit based on a weighting of both the income
approach and the market approach. The discounted cash flows for each reporting unit serve as the primary basis for
the income approach, and were based on discrete financial forecasts developed by management. Cash flows beyond
the discrete forecast period of five years were estimated using the perpetuity growth method calculation. The annual
average revenue growth rates forecasted for our reporting units for the first five years of our projections were
approximately 3%. We have projected a minor amount of operating profit margin improvement based on expected
margin benefits from certain internal initiatives. The terminal value was calculated assuming projected growth rates of
3% after five years, which reflects our current estimate of minimum long-term growth in IT spending. The income
approach valuations also included each reporting unit’s estimated weighted average cost of capital, which were 17%
and 14% for International and North America, respectively. The market approach applied pricing multiples derived
from publicly-traded companies that are comparable to the respective reporting units to determine their values. For our
International and North America reporting units, we used enterprise value/EBITDA multiples of approximately 5 and
6, respectively, under the market approach using the guideline public company method and approximately 7 and 7,
respectively, under the market approach using the guideline transaction method in order to value each of our reporting
units. In addition, the fair value under the market approach using the guideline public company method included a
control premium of 30%. The control premium was determined based on a review of comparative market transactions.
Publicly-available information regarding our market capitalization was also considered in assessing the
reasonableness of the cumulative fair values of our reporting units.
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Upon completing step one of the impairment test for each reporting unit, the Company determined that the fair value
of the North America reporting unit was greater than the carrying value by approximately 30%. It was determined that
the fair value of International reporting unit was less than the carrying value by approximately 30%, thus indicating
potential impairment and requiring step two analysis.

The Company performed the second step of the goodwill test to determine the implied fair value of goodwill for the
International reporting unit. The estimated implied fair value of goodwill, with respect to March 31, 2016, was
determined in a consistent manner utilized to estimate the amount of goodwill recognized in a business combination.
As aresult, we calculated the estimated fair value of certain non-recorded assets, including customer relationships,
trade name and workforce. The implied fair value of goodwill was measured as the excess of the estimated fair value
of the reporting unit over the amounts assigned to its assets and liabilities. The impairment loss for the reporting unit
was measured by the amount that the carrying value of goodwill exceeded the implied fair value of the goodwill.
Based on this assessment using reasonable estimates for the theoretical purchase price allocation, we recognized an
impairment charge of $85.9 million in the three months ended March 31, 2016, which represented 69% of the
goodwill of the International reporting unit prior to the impairment charge. The impairment charge in our
International reporting unit was primarily a result of the decreased operating performance of the reporting unit,
including a lag in new sales and our inability to achieve operational efficiencies.

We have updated our cash flow forecasts and our other assumptions used to calculate the estimated fair value of our
reporting units to account for our beliefs and expectations of the current business environment. While we believe our
estimates are appropriate based on our view of current business trends, no assurance can be provided that impairment
charges will not be required in the future.

We currently have a remaining goodwill balance of $133.7 million at June 30, 2016, all in the North America
reporting unit. The process of evaluating the potential impairment of goodwill is subjective and requires significant
judgment at many points during the analysis. In estimating the fair value of the reporting units for the purpose of our
annual or periodic goodwill impairment analysis, we make estimates and judgments about the future cash flows of the
reporting units, including estimated growth rates and assumptions about the economic environment. Although our
cash flow forecasts are based on assumptions that are consistent with the plans and estimates we are using to manage
the underlying reporting units, there is significant judgment in determining the cash flows attributable to these
reporting units. We consider our market capitalization, adjusted for unallocated monetary assets such as cash, debt, a
control premium and other factors determined by management. As a result, several factors could result in the
impairment of a material amount of our goodwill balance in future periods, including, but not limited to:

(1) Failure of Ciber to reach our internal forecasts could impact our ability to achieve our forecasted levels of cash
flows and reduce the estimated fair values of our reporting units;

(2) A decline in our stock price and resulting market capitalization, if we determine that the decline is sustained and is
indicative of a reduction in the fair value of either of our reporting units below their carrying values.

Adverse changes in our market capitalization, long-term forecasts and industry growth rates could result in additional
impairment charges being recorded in future periods for goodwill attributed to either of our reporting units. Any future
impairment charges would adversely affect our results of operations for those periods.

For a description of our critical accounting policies and estimates, see "Item 7. Management's Discussion and Analysis
of Financial Condition and Results of Operations" in our Annual Report on Form 10-K for the year ended

December 31, 2015.

Item 3. Quantitative and Qualitative Disclosures about Market Risk
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During the three months ended June 30, 2016, there were no material changes in our market risk exposure. For a
complete discussion of our market risk associated with foreign currency risk and interest rate risk as of December 31,
2015, see “Item 7A. Quantitative and Qualitative Disclosures about Market Risk™ in our Annual Report on Form 10-K
for the year ended December 31, 2015.

Item 4. Controls and Procedures

Evaluation of Disclosure Controls and Procedures — During the fiscal period covered by this report, our management,
with the participation of our principal executive officer and principal financial officer, carried out an evaluation of the
effectiveness of the design and operation of our disclosure controls and procedures, as defined in Rules 13a-15(e) and
15d-15(e) of the Securities Exchange Act of 1934 ("Exchange Act"). Based upon this evaluation, our principal
executive officer and principal financial officer have concluded that, as of the end of the period covered by this report,
our disclosure controls and procedures were effective to ensure that information required to be disclosed by us in
reports we file or submit under the Exchange Act is (1) recorded, processed, summarized and reported within the time
periods specified in Securities and
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Exchange Commission rules and forms, and (2) accumulated and communicated to our management, including our
principal executive officer and principal financial officer, as appropriate, to allow timely decisions regarding required
disclosure.

Subsequent to the fiscal period covered by this report, we determined that we failed to timely file a Current Report on
Form 8-K relating to cash bonus payments made to our Chief Executive Officer and Chief Financial Officer, which
we subsequently reported in a Current Report on Form 8-K. The erroneous payment of these bonuses and this failure
to timely file resulted from control deficiencies. The Audit Committee of the Company is reviewing the
circumstances that gave rise to these control deficiencies in order to inform the implementation of appropriate
remedial measures to improve our internal controls environment.

Changes in Internal Controls — There were no changes in our internal control over financial reporting identified in
connection with the evaluation required by paragraph (d) of Rule 13a-15 or Rule 15d-15 under the Exchange Act that
occurred during our most recently completed fiscal quarter that have materially affected, or are reasonably likely to
materially affect, our internal control over financial reporting.

PART II - OTHER INFORMATION

Item 1. Legal Proceedings

We are subject to various claims and litigation that arise in the ordinary course of business. The litigation process is
inherently uncertain. Therefore, the outcome of such matters is not predictable.

As previously reported, a lawsuit titled CamSoft Data Systems, Inc. v. Southern Electronics, et al., was filed initially
in October 2009 in Louisiana state court against numerous defendants, including Ciber. The lawsuit was subsequently
removed to federal court in the Middle District of Louisiana and the complaint was amended to include additional
defendants and causes of action including antitrust claims, civil RICO claims, unfair trade practices, trade secret,
fraud, unjust enrichment, and conspiracy claims. The suit involves many of the same parties involved in related
litigation in the state court in New Orleans, which was concluded in 2009 when Ciber settled the New Orleans suit
with the plaintiffs, Active Solutions and Southern Electronics, who were CamSoft's former alleged joint venturers and
are now co-defendants in the current lawsuit. Proceedings in the federal appellate courts concluded in January 2015
with the matter remanded back to state court. Ciber is vigorously defending the allegations. Based on information
known to us, we have established a reserve that we believe represents a probable estimate of the loss. We are unable to
predict the outcome of this litigation.

A lawsuit titled Pennsylvania Turnpike Commission. v. Ciber, Inc., and Dennis Miller was filed in January 2015 in
Pennsylvania state court against Ciber and a former employee. The complaint generally alleges breach of contract,
negligent misrepresentation, violation of an anti-bid-rigging statute and procurement code, and conspiracy to commit
fraud with and by Ciber’s own employee. These claims arise out of a project in 2004-2008 to implement a new finance
and administrative system for the Pennsylvania Turnpike Commission (“PTC”). PTC alleges $38 million in damages.
We believe the claims are without merit and Ciber is vigorously defending against these allegations. At this time, we
are unable to predict the outcome of this litigation.

Item 1A. Risk Factors

We operate in a dynamic and rapidly changing economic and technological environment that involves numerous risks
and uncertainties, many of which are driven by factors that we cannot control or predict. The following section
describes some, but not all, of the factors that could have a material adverse effect on our business, financial
condition, results of operations, and the market price of our common stock.

We may need to raise additional capital to de-lever our balance sheet to allow us to continue as a going concern over
the long term, but can provide no assurances of the terms thereof or how it will impact our shareholders.
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As a result of our significant use of available borrowings under our ABL Facility, recent underperformance compared
to expectations and challenging current market conditions, we may need to raise additional capital to de-lever our
balance sheet to allow us to continue as a going concern in the long term. Any new capital investment, or capital
raised in the context of an equity cure of a breach of our Fixed Charge Coverage Ratio and/or solvency covenant, as
applicable, and may be in the form of equity or equity linked securities, and is likely to be substantially dilutive to
existing shareholders. If we raise cash through the incurrence of additional indebtedness, we may be subject to
additional contractual restrictions on our business. If our financial performance does not improve or additional
third-party financing is not obtained, we anticipate that we will not regain compliance with the Fixed Charge
Coverage Ratio and solvency covenant in our ABL Facility, unless such covenant is amended or compliance is
waived. In the event of a covenant violation that remains uncured or that is not waived, the lenders have the right to
declare all outstanding debt under the ABL Facility immediately due and payable and we may not have sufficient cash
to fulfill this obligation.

Our credit facility limits our operational and financial flexibility, and in addition we may require substantial additional
capital to support our business, and this capital may not be available to us on acceptable terms, if at all.
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We have an asset-based revolving line of credit of up to $54 million, with the amount available for borrowing at any
time determined based on a valuation of our eligible accounts receivable. As of June 30, 2016, we had $40.7 million
of borrowings outstanding under our revolving line of credit. Any borrowings we make under our credit facility are
secured by liens on substantially all of our assets.

We are dependent on our asset-based revolving credit facility to meet working capital and operational requirements,
and access to our asset-based facility is dependent on, among other things, the borrowing base valuation of our
eligible accounts receivable and the absence of a default under the credit agreement. The amount available for
borrowing under the credit facility could be significantly reduced if there is a reduction in our eligible accounts
receivable due to poor economic conditions, operational performance, the sale of any portion of our business, or other
factors. Any loss or material reduction of our ability to access funds under the credit facility could materially and
negatively impact our liquidity.

The credit agreement includes, among other provisions, specific limitations on our ability to take certain actions,
which include, among others, our ability to incur indebtedness or liens, make investments, issue guarantees, enter into
certain mergers, dispositions, acquisitions, liquidations or dissolutions, issue additional securities, pay dividends,
make loans and advances, and enter into transactions with affiliates.

We are required to be in compliance with a minimum trailing 12-month fixed charge coverage ratio of consolidated
EBITDA (as defined in the ABL Facility) to consolidated fixed charges of 1.1/1.0 (the "Fixed Charge Coverage
Ratio") if (i) an event of default has occurred and is continuing, (ii) Ciber fails to maintain excess availability of at
least the greater of (i) $15 million or (ii) an amount equal to 25% of the aggregate amount of the commitments at any
time. We must then continue to comply with the minimum trailing 12-month fixed charge coverage ratio until (1) no
event of default is continuing and (2) excess availability has equaled or exceeded the greater of (a) $15 million or (b)
an amount equal to 25% of the aggregate amount of the commitments for 30 consecutive days. Due to the balance
available for borrowing falling below $15 million during the six months ended June 30, 2016, we became subject to
the Fixed Charge Coverage Ratio and we were not in compliance with the Fixed Charge Coverage Ratio during the
first quarter of 2016 and subsequently.

A default, such as our current default for non-compliance with the Fixed Charge Coverage ratio, as described above, if
not waived or cured by amendment, could cause our debt to become immediately due and payable and terminate our
ability to draw upon the funds under the credit agreement. We may not be able to repay our debt or borrow sufficient
funds to refinance it, and even if new financing is available, it may not be on terms acceptable to us. This could
materially adversely affect our results of operations and financial condition. Additionally, if we needed to obtain a
waiver under, or an amendment to, the credit agreement in the future, or if we seek other financing, if available, our
cost of borrowing could increase significantly. The ABL Facility also contains certain requirements relating to
perfection of security interests of the Loan Parties (as defined in the ABL Facility), as well as an affirmative solvency
(as defined in the ABL Facility) representation applicable as of the date of the making of any Revolving Loan (as
defined in the ABL Facility) or any other extension of credit. During the six months ended June 30, 2016, Wells Fargo
notified us that it had become subject to, and waived an event of default relating to an additional perfection notice
requirement that had become applicable to the German borrowers, which we began to comply with in March 2016,
and this requirement continues to be applicable to us. In May 2016, Wells Fargo notified us that we were not in
compliance with a similar perfection notice requirement applicable to the Dutch borrowers that was applicable to us
during the three months ended March 31, 2016 and the six months ended June 30, 2016. We currently are working
with Wells Fargo to cure this non-compliance.

In addition, the ABL Facility includes ongoing representations including solvency of the Company. Based on the ABL
Facility definition of solvency, which includes the ability to pay amounts due on the prescribed invoice due dates, the

Company may have breached the solvency representation during the six months ended June 30, 2016, and may be in
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breach of that representation at the time of each subsequent borrowing under the ABL Facility. This may limit future
borrowings under the ABL Facility.

In addition, our liquidity is affected by many factors including, among others, fluctuations in revenue, gross profits
and operating expenses, as well as changes in operating assets and liabilities. In addition, further softening in the
demand for our products and services may result in higher than anticipated losses in the future and lower our cash
balances at a faster rate, and lower our borrowing base under our credit facility. Management evaluated its existing
cash, cash equivalents and marketable securities, together with our cash collections, including the Netherlands Sale,
combined with cash management measures we have recently implemented and currently believes, based on this
evaluation, the Company can continue to operate through the end of the third quarter 2016, although this cannot be
assured. Additionally, as a normal course of business or as a result the debt being called, we may take further actions
that include, but are not limited to, obtaining a covenant waiver or modification, restructuring, divesting certain assets
and business units, cost reductions, refinancing, and obtaining new debt or equity financing.
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Should additional capital resources not become available to us through such measures, or should additional capital
resources only be available on unfavorable terms, we would be required to make changes to our operating expense
levels and capital expenditures to extend that period and would likely need to significantly reduce our business
activities which could adversely affect our ability to compete effectively in the markets in which we participate which
could, in turn, adversely affect our results of operations. If we issue equity or equity linked securities in order to raise
additional funds, substantial dilution to existing shareholders may occur. If we raise cash through the incurrence of
additional indebtedness, we may be subject to additional contractual restrictions on our business.

We may not be able to maintain compliance with the continued listing requirements of the New York Stock Exchange.

Our common stock is listed on the New York Stock Exchange (“NYSE”). In order to maintain that listing, we must
satisfy minimum financial and other requirements including, without limitation, a requirement that our closing bid
price be at least $1.00 per share. During both the first and second quarter of 2016, the Company observed a sustained
decrease in the stock price and lower than expected earnings during the three and six months ended June 30, 2016.
The closing price of our common stock was less than $1.00 on three days during the second quarter of 2016. On
August 1, 2016, the closing price of our common stock on the NYSE was $1.45. Under the listing standards of the
NYSE, if we fail to maintain a minimum closing bid price of $1.00 for 30 consecutive business days, we may receive
a notice from the NYSE that we are not in compliance with this rule, in which case the NYSE could commence
suspension and delisting procedures. In the event we are not in, and do not regain compliance with the rule, our
common stock will no longer be listed on the NYSE. The delisting of our common stock could adversely affect the
market liquidity of our common stock, our ability to obtain financing to repay debt and fund our operations. There can
be no assurance that the Company will be able to sustain compliance with this rule or with the NYSE’s other listing
requirements.

Our results of operations may be adversely affected if we are unable to continue to evolve our business model,
develop and release our new offerings or other new or enhanced products and services within the anticipated time
frames, refine our existing offerings, improve efficiency, and execute on these key elements of our strategic plan or
our strategic plan proves to be less successful than anticipated.

If we fail to properly analyze and classify the needs of our clients to meet next-generation market opportunities and
continue to evolve our business model, develop and release our new offerings or other new or enhanced products and
services within the anticipated time frames, or refine our existing offerings, we may not be able to achieve our desired
client retention and growth objectives and, as a consequence, our financial performance may be negatively impacted.
If we are unable to instill the appropriate operational regimes and delivery methods to increase our overall efficiency
and cost effectiveness, we may not be able to increase our profitability, improve our cash flow, and strengthen our
balance sheet. If we are unable to successfully execute any or all of the initiatives of our strategic plan to implement
our planned strategic shift in our business model, our revenues, operating results, and profitability may be adversely
affected. Even if we successfully implement our strategic plan, we cannot guarantee that our plan will be successful
and that our revenues, operating results, and profitability will improve to the levels we anticipate, or at all.

Our results of operations could be adversely affected by volatile, uncertain or negative economic conditions and the
effects of these conditions on our clients' businesses.

Our clients' businesses and the markets they serve are impacted by global macroeconomic conditions. Developments,
such as the instability and recent recessions in the United States and Europe and the inflationary risks associated with
higher oil and gas and other commodity prices, along with other developments, may have an adverse effect on our
client's businesses and, consequently, on our revenue growth and profitability.

Volatile, uncertain or negative economic conditions in the markets we serve have undermined and could continue
to erode business confidence and cause our clients to defer or reduce their spending on new technology initiatives or
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terminate existing contracts, which has and would negatively affect our business. Growth in markets we serve could
be at a slow rate, or could stagnate, in either case, for an extended period of time. Changing economic growth patterns
and conditions has affected and may in the future affect demand for our services. Weakening demand could have a
material adverse effect on our results of operations. Ongoing economic volatility and uncertainty affects us in a
number of other ways, including making it more difficult to effectively build our revenue and resource plans,
particularly in consulting, and to accurately forecast client demand beyond the immediate term. This could result in,
among other things, us not having the level of appropriate personnel where they are needed or having to use
involuntary terminations, as we recently have done, as means to keep our supply of skills and resources in balance.
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Economic volatility and uncertainty is particularly challenging because the effects and resulting changes in demand
patterns to manifest themselves in our business and results of operations over a period of time and the impacts may
not be immediate. Differing demand patterns from economic volatility and uncertainty could have a significant
negative impact on our business.

A data security or privacy breach could adversely affect our business.

The protection of client, employee, and company data is critical to our reputation and the success of our business. Our
clients have a high expectation that we will adequately protect their confidential information. In addition, the
regulatory environment surrounding cybersecurity and privacy is increasingly demanding with new and constantly
changing requirements and third-party efforts to breach systems are increasing in frequency and sophistication.
Protection of confidential client, employee, and Company data, along with compliance in the constantly changing
regulatory environment may add expenses to our business operations. If any person, including any of our employees,
negligently disregards or intentionally breaches our established controls with respect to such data or otherwise
mismanages or misappropriates that data, we could be subject to monetary damages, fines and/or criminal
prosecution. Unauthorized disclosure of sensitive or confidential client or employee data, whether through a third
party system breach, systems failure, employee negligence, fraud or misappropriation, could damage our reputation
and cause us to lose clients. Similarly, unauthorized access to or through our information systems or those we develop
for our clients, whether by our employees or third parties, could result in system disruptions, negative publicity, legal
liability, monetary damages, and damage to our reputation.

Our results of operations could be adversely affected if the market for IT services and solutions fluctuates or does not
continue to grow.

Fluctuations in our customers’ needs, changes in our customers’ industries, lack of client acceptance, uncertainty of
global economic conditions or weakening economic conditions, competing technologies and services or reductions in
corporate spending could cause the market for IT services and solutions to grow more slowly or could reduce demand
for our services and solutions. For example, economic conditions have impacted some of our customers’ operations
and technology spending and have caused some of our clients to delay, cancel or scale back their IT projects or [T
spending, to seek lower pricing or extended payment terms or otherwise exert pricing pressure on us, to delay
payments due to us and, as occurred with several clients, to enter into bankruptcy or liquidation. Our customer's
deployment time frames may vary based on the applications being deployed, the complexity and scale of the
customers' businesses, the configuration requirements, and other factors, many of which are beyond our control.
Delayed and reduced demand for IT services have also resulted in reductions in the growth of new business and led to
increased price competition for our offerings and increased the likelihood of entering into contracts that produce lower
profit margins, which may materially adversely affect our revenues, results of operations and financial condition.

Our profitability will be adversely impacted if we are unable to maintain our utilization rates and control our costs.
Our profitability depends primarily on the prices for our services, our professionals’ utilization or billable time and our
costs. As a services business, our largest expense is salaries and payroll-related expenses. However, it is our skilled
employees that generate our revenues. Balancing our workforce levels against the demands for our services is
difficult. Delays or cutbacks in projects or delays in finding new projects could increase the non-productive time of
our consultants, which would decrease our utilization levels and our profit margins. We generally cannot reduce our
labor costs as quickly as negative changes in revenue may occur. In addition, in a number of the countries in which we
operate, the local labor laws make it very expensive to involuntarily terminate employees. As a result, some of our
operations may retain underutilized employees for longer periods. To achieve our desired level of profitability, we
must maintain our utilization at an appropriate rate. If we are unable to achieve and maintain our target utilization
rates, our profitability could be adversely impacted. Further, if labor costs increase, this could put upward pressure on
our costs and adversely affect our profitability if we are unable to recover these increased costs by increasing the
prices for our services.
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If we are not able to anticipate and keep pace with rapid changes in technology, our business may be negatively
affected.

Our success depends on our ability to develop and implement technology services and solutions that anticipate and
keep pace with rapid and continuing changes in technology, industry standards and client preferences. We may not be
successful in anticipating or responding to these developments on a timely basis, and our products, services and
solutions may not be successful in the marketplace, or there may be a delay in market acceptance of new, enhanced or
acquired products or services. In addition, services, solutions and technologies developed by current or future
competitors may make our service or solution offerings uncompetitive or obsolete. Any one of these circumstances
could adversely affect our ability to obtain and successfully complete client engagements.
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Termination of a contract by a significant client and/or cancellation with short notice could adversely affect our
financial condition.

Our clients typically retain us on a non-exclusive, engagement-by-engagement basis through master service
agreements (“MSA”). Our MSAs typically do not include any commitment by our clients to give us a specific volume of
business or future work. The length of individual projects and engagements can vary greatly. Our objective is to sign
multi-year contracts with our clients; however, our contracts generally allow our client to terminate the contract for
convenience or to reduce the amount of our services. Clients may generally cancel a contract with short notice, subject
in some instances to penalty provisions but in many cases, without significant early termination cost. Termination,
reduction, or delay of any given engagement could result from factors unrelated to our work product or the progress of
the project, such as factors related to business or financial conditions of the client, changes in client strategies or the
domestic or global economy generally. A significant number of terminations, reductions, or delays in engagements in
any given period of time could negatively and materially impact our revenues and profitability.

The IT services industry, in the U.S. and internationally, is highly competitive and continually evolving, and we may
not be able to compete effectively in this evolving marketplace.

We operate in a highly competitive industry that includes a large number of diverse participants. We currently
compete principally with other IT professional services firms and technology vendors, including a variety of large
multinational providers and large offshore service providers that offer some or all of the services that we offer, as well
as many niche solution or service providers that compete with us in a specific geographic market, industry segment or
service area. As we continue to implement our strategic plan, we will also face competition from legacy vendors and
custom-built software vendors and from vendors of specific applications. Many of the companies in our industry have
significantly greater financial, technical, offshore and marketing resources than we do. In addition, a client may
choose to use its own resources rather than to engage an outside firm for the type of products or services that we can
provide. We may be unable to compete successfully with current or future competitors, and our revenue and
profitability may be adversely affected. Additionally, some of our competitors, particularly those located outside of
the U.S. and Western Europe in regions with lower costs of doing business, may be able to provide solutions and
services to clients at lower costs or on more attractive terms. Increased competition has, and may continue to, put
downward pressure on the prices we can charge for our services or products. In particular, one key element of our
ability to improve our profitability in the face of these trends is our ability to implement and leverage a global
workforce, deploying lower-cost resources to provide quality work at higher margins. If we are not able to
cost-effectively integrate our global workforce in services delivery, we may not be able to compete effectively, or
maintain or improve our profitability.

Our revenues, operating results, and profitability may vary from quarter to quarter and may result in increased
volatility in the price of our stock.

Our quarterly revenues, operating results, and profitability have varied significantly in the past and may continue to do
so, which can create volatility in the price of our common stock. In addition, our relatively low average daily trading
volume can greatly impact our stock price on a daily basis. Factors that have caused and may continue to cause
variations in our revenues, operating results, and profitability include:

the business decisions of our clients regarding the use of our services;

the stage of completion of existing projects and/or their termination;

our ability to continue to evolve our business model, develop and release our new offerings or other new or enhanced
products and services within the anticipated time frames or refine our existing offerings;

client satisfaction with our services;

our clients' financial ability to pay for our services;

our ability to properly manage and execute client projects, especially those under fixed-price arrangements;

our ability to properly price fixed-price contracts to provide for adequate profits;
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our ability to maintain our profit margins and manage costs, including those for personnel and support services;
restructuring costs or charges related to changes in our business operations;

acquisition and integration costs related to possible acquisitions of other businesses;

costs related to the discontinued operations of our former Federal division, information technology outsourcing
practice, and Russian operations, including possible additional future related costs we may incur;

eosts or charges associated with potential asset sales or dispositions;

changes in, or the application of changes in, accounting principles or pronouncements under U.S. generally accepted
accounting principles;

changes in significant accounting estimates;

changes in interest rates on our debts;
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eurrency exchange rate fluctuations;
changes in estimates, accruals or payments of variable compensation to our employees; and
wlobal, regional and local economic and political conditions and related risks.

If we are not able to maintain the rates we charge for our services or an appropriate utilization rate for our consultants,
we will not be able to sustain our profit margin and our profitability will suffer. A number of factors affect the rates
we charge for our services, including:

our clients' perception of our ability to add value through our services;

changes in our pricing policies or those of our competitors;

the introduction of new products or services by us or by our competitors;

the use of globally-sourced, lower-cost service delivery capabilities by our competitors and our clients; and
economic conditions.

Additionally, a number of factors affect our utilization rates, such as:

seasonality, including number of workdays, holidays and vacations;

our ability to transition consultants quickly from completed projects to new engagements;

our ability to forecast demand for our services and thereby maintain an appropriately balanced and sized workforce;
and

our ability to manage employee turnover.

Our business could be adversely affected if our clients are not satisfied with our offerings or services, and we could
face damage to our financial results, professional reputation and/or incur legal liability.

Our business has historically been as a professional services firm, and as a result, we have depended largely on our
relationships with our clients and our reputation for high quality professional services and integrity to attract and
retain clients. In addition, we depend heavily on a limited number of clients. While no specific client accounts for over
10% of our consolidated revenues, our 5 largest clients accounted for approximately 19% of our revenues in 2015.
Additionally, many of our engagements involve projects that are critical to the operations of our clients' businesses
and many involve the protection of confidential client information. If a client is not satisfied with the quality of work
performed by us or a subcontractor, or with the type of services or solutions delivered, or if a data security breach
occurs, we could incur additional costs to address the situation, the profitability of that work might be impaired, and
the client's dissatisfaction with our services could damage our ability to obtain additional work from that client or
other clients. Clients that are not satisfied may also seek to terminate contracts with us prematurely, potentially
resulting in additional costs and loss of expected revenues. In addition, negative publicity related to our client
relationships, regardless of its accuracy, may further damage our business by affecting our ability to compete for new
contracts with current and prospective clients. If we do not meet our contractual obligations to a client, we could be
subject to legal liability. Our contracts typically include provisions to limit our exposure to legal claims relating to our
services and the applications we develop; however, these provisions may not protect us, or may not be enforceable
under some circumstances or under the laws of some jurisdictions. In addition, we may enter into agreements with
little or no liability protection because we perceive an important economic opportunity or because our personnel did
not adequately adhere to our guidelines. As a result, we may find ourselves committed to providing services that we
are unable to deliver or whose delivery will cause us financial loss. If we cannot or do not fulfill our obligations, we
could face legal liability. In addition, if we were to fail to properly deliver on a project, we may not be able to collect
any related accounts receivable or could even be required to refund amounts paid by the client.

We may experience declines in profitability if we do not accurately estimate the cost of engagements conducted on a
fixed-price basis.
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When making a proposal for or managing a fixed-price engagement, we rely on our estimates of costs and timing for
delivering our services, which are sometimes based on limited data and could be inaccurate. If we do not accurately
estimate our costs and the timing for completion of a fixed-price project, the contract for such a project could prove
unprofitable or yield a profit margin that is lower than expected. Some fixed-price engagements are subject to
long-term contracts that range from three to five years. Estimating future year costs on such long-term engagements is
extremely difficult and subject to additional risks. Often our cost estimates and the pricing we offer for outsourcing
projects anticipate long-term cost savings resulting from transformational and other initiatives that we expect to
implement and benefit from over the term of the outsourcing contract. If we fail to accurately estimate the costs of
performing our services or the amount of cost savings that we will experience on long-term contracts, we may
underprice our contracts as a result, causing an adverse effect on our profits.
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Losses, if any, on fixed-price contracts are recognized when the loss is determined. Any increased or unexpected costs
or unanticipated delays in connection with the performance of fixed-price contracts, including delays caused by
factors outside of our control, could make these contracts less profitable or unprofitable and may affect the amount of
revenue, profit, and profit margin reported in any period.

We rely on third-parties to perform some of our services to our customers, which if not performed to our standards,
could cause significant disruption to our business and harm our reputation.

We have arrangements with third parties to perform certain services for our customers which, if not performed
accurately, to our standards, and in accordance with the terms of our agreements with our customers, could result in
significant disruptions or costs to us. Often in these circumstances, we are liable to our clients for the performance of
these third parties. Should these third parties fail to perform timely or satisfactorily, our clients may terminate their
engagements with us or withhold payment under their agreements with us until the services have been completed
successfully. In addition, the timing of our revenue recognition may be affected or we may realize lower profits if we
incur additional costs due to delays, if we must assign additional personnel to complete the engagement, if we are
unable to otherwise provide those services internally, or if we fail to identify a replacement third party in an orderly,
cost-effective and timely manner. Unsatisfactory performance by these third parties could negatively impact our
relationships with our clients and harm our reputation.

If we do not continue to improve our operational, financial and other internal controls and systems to manage our
growth and size or if we are unable to enter, operate and compete effectively in new geographic markets, our results of
operation may suffer and the value of our business may be harmed.

Our current business and anticipated growth will continue to place significant demands on our management and other
resources. Our global operations will require us to continue to develop and improve our operational procedures,
financial systems, and other internal controls at our operations and facilities around the world. In particular, our
continued growth will increase the challenges involved in:

recruiting, training and retaining technical, finance, marketing and management personnel with the knowledge, skills
and experience that our business model requires;

maintaining high levels of client satisfaction;

developing and improving our internal administrative infrastructure, particularly our financial, operational,
communications and other internal systems;

preserving our culture, values and entrepreneurial environment; and

effectively managing our personnel and operations and effectively communicating to our personnel worldwide our
core values, strategies, and goals.

In addition, the increasing size and scope of our operations increase the possibility that a member of our personnel
will engage in unlawful or fraudulent activity, breach our contractual obligations, or otherwise expose us to
unacceptable business risks, despite our efforts to train our employees and maintain internal controls to prevent such
instances. If we are not successful in developing and implementing the right processes and tools to manage our
enterprise, our ability to compete successfully and achieve our business objectives could be impaired.

If we fail to compete effectively in the new markets we enter, or if the cost of entering those markets is substantially
greater than we expect, our business, results of operations, and financial condition could be adversely affected.

Our brand and reputation are key assets and competitive advantages of our Company and our business may be affected
by how we are perceived in the marketplace.

Our ability to attract and retain customers is affected by external perceptions of our brand and reputation. Reputational
damage from negative perceptions or publicity could damage our reputation with customers and employees as well as
prospective customers and employees. We may not be successful in detecting, preventing, or negating all changes in
or impacts upon our reputation. Negative perceptions or publicity could have a material adverse effect on our business
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The outcome of litigation in which we are involved is unpredictable and an adverse decision in any such matter could
subject us to damage awards and lower the market price of our common stock.

From time to time and in the ordinary course of our business, we are a party to litigation matters such as those
described in Part II Item 1, “Legal Proceedings” of this Annual Report on Form 10-K. All such legal proceedings are
inherently unpredictable, and the outcome can result in excessive verdicts and/or injunctive relief that may affect how
we operate our business or we may enter into settlements of claims for monetary damages. Litigation is costly,
time-consuming and disruptive to normal business operations. These and any other future disputes, litigations,
investigations, administrative proceedings or enforcement actions we may be involved in may divert management’s
time and attention that would otherwise be used to benefit our operations, result in negative publicity and harm our
customer or supplier relationships.

Although we intend to contest such matters vigorously, we cannot assure you that their outcome will be favorable to
us. An adverse resolution of any such matter in the future, including the results of any amicable settlement, could
subject us to material damage awards or settlement payments or otherwise materially harm our business. For some
complaints filed against us, we are currently unable to estimate the amount of possible losses that might be incurred
should these legal proceedings be resolved against us.

We rely on a few customers for a large portion of our revenues.

Our five largest customers generated approximately 19% of our revenues for the year ended December 31, 2015. The
volume of work performed for specific customers often varies from year to year, and a major customer in one year
may not use our services in a subsequent year. The loss of one of our large customers could have a material adverse
effect on our business and results of operations.

Our future success depends on our ability to continue to retain and attract qualified employees and any inability to do
so, or a loss of key employees, could have a material adverse effect on our business.

Our business involves the delivery of professional services and is highly labor intensive. Our future success depends
upon our ability to continue to attract, train, effectively motivate and retain highly-skilled technical, managerial, sales
and marketing personnel. Although we invest significant resources in recruiting and retaining employees, there is
often considerable competition within the I'T services industry for personnel with certain in-demand qualifications,
and we may be unable to compete for the most desirable employees.

From time to time, we have trouble locating sufficient numbers of highly-qualified candidates located in our desired
geographic locations, with the required specific expertise or at the desired compensation levels. The inability to attract
and retain qualified employees in sufficient numbers could have a serious negative effect on us, including our ability
to obtain and successfully complete important client engagements and thus, maintain or increase our revenues. Such
conditions could also force us to resort to the use of higher-priced subcontractors, which would adversely affect the
profitability of the related engagement. In addition, our ability to attract and retain qualified personnel in India will
become increasingly important as we implement our plans to expand our Global Solutions Center in India and
increase the number of employees working there.

We believe that our future success substantially depends on certain key employees within the company, primarily in
the senior management team. Due to the competitive employment nature of our industry, there is a risk that we will
not be able to retain these key employees. The loss of one or more key employees could seriously impair our ability to
continue to manage and expand our business, which could adversely affect our business and financial results. In
addition, uncertainty created by turnover of key employees could result in reduced confidence in our financial
performance, which could cause fluctuations in the price of our securities and result in further turnover of our
employees.

We rely heavily on relationships with software vendors and the loss of one or more of our significant software vendors
could have a material and adverse effect on our business and results of operations.
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We have significant relationships with software vendors including SAP, Oracle, Infor, and Microsoft. Our
relationships with these companies enable us to acquire customers at reduced costs and to increase win rates by
allowing us to leverage our vendors' marketing efforts and benefit from strong vendor endorsements. The loss of one
or more of these relationships or endorsements could reduce our revenues, result in increased sales and marketing
costs, lead to longer sales cycles, harm our reputation and brand recognition, and adversely affect our results of
operations. We cannot predict at this time what the impact of the loss of one or more software vendors would have on
our business and results of operations.
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If we are unable to protect our intellectual property rights from unauthorized use or infringement by third parties, our
business could be adversely affected.

Our success depends, in part, upon our ability to protect our proprietary methodologies and other intellectual property.
Existing laws of the various countries in which we provide services or solutions offer only limited protection of our
intellectual property rights. These laws are subject to change at any time and could further limit our ability to protect
our intellectual property. In addition to intellectual property laws in each jurisdiction where we operate, we rely upon
a combination of confidentiality policies, nondisclosure agreements, and other contractual arrangements to protect our
intellectual property rights. In some jurisdictions where we operate, there is uncertainty concerning the scope of
available intellectual property protection for software and business methods, which are fields in which we rely on
intellectual property laws to protect our rights. Our efforts to protect intellectual property rights may not be adequate
to prevent or deter infringement or other misappropriation of our intellectual property by competitors, former
employees, or other third parties, and we might not be able to detect unauthorized use of, or take appropriate and
timely steps to enforce, our intellectual property rights. Enforcing our rights might also require considerable time,
money, and oversight, and we may not be successful in enforcing our rights.

Depending on the circumstances, we might need to grant a specific client greater rights in intellectual property
developed in connection with a contract than we otherwise generally do. In certain situations, we might forego all
rights to the use of intellectual property we create, which would limit our ability to reuse that intellectual property for
other clients. Any limitation on our ability to provide a service or solution could cause us to lose revenue-generating
opportunities and require us to incur additional expenses to develop new or modified solutions for future projects.

Our services or solutions could infringe upon the intellectual property rights of others, or we might lose our ability to
utilize rights we claim in intellectual property or the intellectual property of others.

We cannot be sure that our services and solutions, or the third-party software and solutions of others that we offer to
our clients, do not infringe on the intellectual property rights of third parties, and we could have infringement claims
asserted against us or against our clients. These claims could harm our reputation, cost us money and prevent us from
offering some services or solutions. In a number of our contracts, we agree to indemnify our clients for expenses or
liabilities resulting from claimed infringements of the intellectual property rights of third parties. In some instances,
the amount of these indemnities could be greater than the revenues we receive from the client. Any claims or litigation
in this area, whether we ultimately win or lose, could be costly, injure our reputation, or require us to enter into royalty
or licensing arrangements. We might not be able to enter into these royalty or licensing arrangements on acceptable
terms. If a claim of infringement were successful against us or our clients, an injunction might be ordered against our
clients or our own services or operations, causing further damages. We could lose our ability to utilize the intellectual
property of others. Third-party suppliers of software, hardware or other intellectual property assets could be acquired
or sued, which could disrupt use of their products or services by us and our clients. If our ability to provide services
and solutions to our clients is impaired, our operating results could be adversely affected.

In addition, if we are unable to capture the intellectual capital developed by our employees and convert such
intellectual capital into reusable and commercially marketable intellectual property, our costs of delivering our
services may increase, our development efforts may be duplicated and we may lose the economic advantage of
owning and licensing Ciber intellectual property.

If we are unable to collect our receivables, our results of operations and cash flows could be adversely affected.

Our business depends on our ability to successfully obtain payment from our clients for the amounts they owe us for
work performed. We evaluate the financial condition of our clients and usually bill and collect on relatively short
cycles. We maintain allowances against receivables, but actual losses on client balances could differ from those that
we currently anticipate and as a result, we might need to adjust our allowances. There is no guarantee that we will
accurately assess the creditworthiness of our clients. In addition, timely collection of client balances depends on our
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ability to complete our contractual commitments and bill and collect our contracted revenues. Recent global economic
conditions and other factors resulted in financial difficulties for a number of our clients and, consequently, we
experienced a greater amount of bad debt expense and related payments.

If we are unable to meet our contractual requirements, we might experience delays in the collection of, and/or be

unable to collect, our client balances and, if this occurs, our results of operations and cash flows could be adversely
affected.
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Our international operations expose us to additional risks, including fluctuations in foreign currency exchange rates,
which could have adverse effects on our business and operating results.

Our operations outside of the U.S. represented just under half of our revenues in 2015. Due to our international
operations, we are subject to a number of financial and operational risks that may adversely affect our revenue and
profitability, including:

the costs and difficulties related to managing geographically diverse operations;

differences in, and uncertainties arising from, unfamiliarity or changes in foreign business culture and practices;
our ability to obtain the necessary visas and work permits for foreign nationals;

restrictions on the movement of cash and the repatriation of earnings;

multiple and possibly overlapping or conflicting laws;

the costs of complying with a wide variety of local laws;

operating losses incurred in certain countries and the non-deductibility of those losses for tax purposes; and
differences in, and uncertainties arising from, changes in legal, labor, political and economic conditions.

The revenues and expenses of our international operations generally are denominated in local currencies. Accordingly,
we are subject to exchange rate fluctuations between such local currencies and the U.S. dollar. These exchange rate
fluctuations subject us to currency translation risk with respect to the reported results of our international operations.
There can be no assurance that we will be able to reduce the currency risks associated with our international
operations. We manage our exposure to changes in foreign currency exchange rates through our normal operating and
financing activities and, when deemed appropriate, with derivative financial instruments. There is no assurance that
we will continue to use such financial instruments in the future or that any such use will be successful in managing or
controlling foreign currency risks.

We have experienced and may continue to experience material impacts to revenues and earnings due to fluctuations in
foreign currency rates, and in addition, these impacts may cause material fluctuations in our revenues and earnings
from period to period. Significant strengthening or weakening of the U.S. dollar against currencies like the British
Pound and the Euro may materially impact our revenue and profits. As we continue to expand our presence in India,
we will have increased exposure to fluctuations between the Indian Rupee and the U.S. dollar. In addition, we have
transactions with clients, as well as inter-company transactions between our subsidiaries, that cross currencies and
expose us to foreign currency gains and losses. These types of events are difficult to predict and may recur.

We are committing resources to new products and offerings and our profitability could be reduced if our business does
not grow proportionately.

We have committed resources and invested infrastructure to develop and market our Ciber Momentum application
transformation technology. This success of this component of our business strategy depends on many factors. We
have experienced long product development cycles in the past and we may experience delays in the future. Although
we anticipate developing our modernization business under our strategic plan, if we are unable to grow our business
and revenues to sufficiently offset these investments, or on the time frame we anticipate, our profitability could be
reduced.

Our operations are vulnerable to disruptions that may impact our results of operations and from which we may not
recover.

As a services business, our operations around the world are highly dependent upon our employees, independent
contractors, and service providers being able to effectively serve our clients. That ability may be impacted by many
types of events that impact the people themselves or limit access to facilities or technology required to perform work.
Examples of such events include severe weather, pandemics, natural disasters, infrastructure outages, terrorist attacks,
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governmental actions, political or economic instability, civil unrest, or the threat or perception that such events might
occur. In such circumstances, our business continuity and disaster recovery plans may not be effective. In any such
event, our results of operations could be adversely affected. In addition to the risk that we may not be able to serve our
clients, we may be unable to protect our employees or facilities from harm. Where we have facilities with
concentrations of employees (for instance, in several cities in the US, Europe, and India), our risk of disruption that
materially impacts our results of operations may be higher. Insurance, if available for a given disruptive event, may be
inadequate to compensate for the losses involved. If a disruption continues for an extended period of time, or if a
short-term disruption renders a material portion of our operations ineffective for an extended period of time, our
business may suffer material and potentially irreparable harm.
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We cannot guarantee that we are in compliance with all applicable laws and regulations.

We are required to comply with numerous and constantly changing laws and regulations in jurisdictions around the
world. If our compliance efforts prove insufficient or any of our employees fail to comply with, or intentionally
disregard, any of our policies or applicable laws or regulations, a range of liabilities could result for the employee and
for the Company, including, but not limited to, significant penalties and fines, sanctions or litigation, and the expenses
associated with defending and resolving any of the foregoing, any of which could have a material impact on our
business, financial condition, and operating results.

In addition, as a global company, we are subject to U.S. and foreign laws and regulations with respect to corruption,
including the U.S. Foreign Corrupt Practices Act and the U.K. Bribery Act. Violations of these laws and regulations
could result in prohibitions on the conduct of our business and on our ability to offer our products and services in one
or more countries, fines and penalties, criminal sanctions against us, our officers, or our employees, and have a
material negative adverse effect on our reputation and our operating results. Although we have implemented policies
and procedures designed to ensure compliance with these U.S. and foreign laws and regulations, including the U.S.
Foreign Corrupt Practices Act and the U.K. Bribery Act, there can be no assurance that our employees or our business
partners will not violate our policies.

Our insurance policies may not fully cover all losses we may incur.

Although we attempt to limit our liability for damages arising from negligent acts, errors or omissions through
contractual provisions, the limitations of liability included in our contracts may not fully protect us from liability or
damages and may not be enforceable in all instances. In addition, not all of our contracts may limit our exposure for
certain liabilities, such as claims of third parties for which we may be required to indemnify our clients. Although we
have general liability insurance coverage, this coverage may not continue to be available on terms reasonable to us or
in sufficient amounts to cover one or more large claims, and our insurers may disclaim coverage as to any future
claim. The successful assertion of one or more large claims against us that are excluded from our insurance coverage
or that exceed our available insurance coverage, or changes in our insurance policies (including premium increases or
the imposition of large deductible or co-insurance requirements), could have a material adverse effect on our business,
results of operations, financial condition and cash flows.

We might not be successful at identifying, acquiring, or integrating businesses or entering into joint ventures, which
could have a material adverse effect on our business and financial results.

In the past, we have made strategic and targeted acquisitions and joint ventures intended to enhance or add to our
offerings of services and solutions, or to enable us to expand in certain geographic and other markets. In order to
compete in our industry, we anticipate that we may, from time to time, in the future acquire additional businesses or
enter into additional joint ventures that we believe would provide a strategic fit with our business. Potential issues
associated with acquisitions and joint ventures could include, among other things: our ability to identify suitable
acquisitions and joint ventures; our ability to offer potential acquisition targets and joint ventures competitive
transaction terms; our ability to complete targeted transactions; our ability to realize the anticipated benefits or cost
savings as a result of the acquisition or joint venture; diversion of management's attention; our ability to successfully
integrate our businesses with the business of the acquired company; assimilating, motivating, recruiting and retaining
key employees; potential significant costs and expenses and charges to earnings; conforming standards, controls,
procedures and policies, business cultures and compensation structures among our company and the acquired
company; consolidating and streamlining sales, marketing and corporate operations; potential exposure to unknown
liabilities of acquired companies; loss of key employees and customers of the acquired business; and managing tax
costs or inefficiencies associated with integrating our operations following completion of an acquisition or entry into a
joint venture. In addition, by nature, joint ventures involve a lesser degree of control over the operations of the joint
venture business, and particularly if we were to enter into such business in a minority position. If an acquisition or
joint venture is not successfully completed or integrated into our existing operations, our business and financial results
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could be materially adversely impacted.
We could incur additional losses due to further impairment in the carrying value of our goodwill.

We have recorded a significant amount of goodwill on our consolidated balance sheet as a result of numerous
acquisitions. At December 31, 2015, the carrying value of our goodwill was $256.7 million. The carrying value of
goodwill represents the fair value of an acquired business in excess of identifiable assets and liabilities as of the
acquisition date. We are required to test goodwill for impairment annually and do so during the second quarter of each
year, as well as on an interim basis to the extent that factors or indicators become apparent that could reduce the fair
value of any of our reporting units below its book value. Such factors requiring an interim test for goodwill
impairment include, but are not limited to, financial performance indicators such as negative or declining cash flows
or a decline in actual or planned revenue or earnings and a
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sustained decrease in share price. Our cash flow estimates involve projections that are inherently subject to change
based on future events. A significant downward revision in the fair value of one or more of our business units that
causes the carrying value to exceed the fair value could cause goodwill to be considered impaired, and could result in
a non-cash impairment charge in our consolidated statement of operations.

We have recorded several goodwill impairment charges in the past. During the first quarter of 2016, the Company
observed a sustained decrease in our stock price and lower than expected earnings during the three months ended
March 31, 2016, which provided a potential indicator of goodwill impairment. As a result of an impairment test for
the three months ended March 31, 2016 we recorded impairment charges of $85.9 million. During the second quarter
of 2016, the Company observed a sustained decrease in our stock price and lower than expected earnings, as well as
the Netherlands Sale, which provided potential indicators of goodwill impairment. As a result of an impairment test
for the three months ended June 30, 2016, we recorded impairment charges of $29.6 million in the three months ended
June 30, 2016. We have updated our cash flow forecasts and our other assumptions used to calculate the estimated fair
value of our reporting units to account for our beliefs and expectations of the current business environment. While we
believe our estimates are appropriate based on our view of current business trends, no assurance can be provided that
goodwill impairment will not be required during future periods.

We depend on contracts with various public sector agencies for a significant portion of our revenue and, if the
spending policies or budget priorities of these agencies change, we could lose revenue.

In 2015, approximately 13% of our total revenue was from public sector clients, including state, local, and foreign
governments and agencies. Such programs can be modified or amended at any time by acts of the governments or
agencies involved. Moreover, a number of state and local governments and agencies are suffering from significant
budget shortfalls, which may result in curtailment of spending on consulting and technology services. Many contracts
with public sector clients contain provisions and are subject to laws and regulations that provide government clients
with rights and remedies not typically found in commercial contracts. Among other things, governments may cancel
multi-year contracts if funds become unavailable during the term of the engagement. Cancellation or reduction in
price or scope could limit our ability to recover incurred costs, reimbursable expenses and profits on work completed
prior to the termination. If insufficient funding is appropriated to the government entity to cover termination costs, we
may not be able to fully recover our investments.

Unfavorable government audits could require us to adjust previously reported operating results, to forego anticipated
revenue and subject us to penalties and sanctions.

Although we sold our Federal division in 2012, we remain responsible for any audits related to certain engagements
for the U.S. federal government performed prior to the sale. The various agencies that our Federal division contracted
with generally have the right to audit and review past work. As part of that process, the government agency could
review our performance on the contract, our pricing practices, our cost structure, and our compliance with applicable
laws, regulations, and standards. Any such audit could result in a substantial adjustment to our previously reported
operating results. For example, any costs that were originally reimbursed could be subsequently disallowed, one
consequence of which could be refunding cash collected in the past.

If a government audit uncovers improper or illegal activities by us, or we otherwise determine that these activities
have occurred, we may be subject to civil and criminal penalties and administrative sanctions, including termination
of contracts, forfeiture of profits, suspension of payments, fines and suspension or disqualification from continuing to
do business, or bidding on new business, with governments in various jurisdictions.

Provisions in our certificate of incorporation and bylaws and provisions under Delaware law may discourage
unsolicited takeover proposals.
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Provisions in our certificate of incorporation, as amended, and in our amended and restated bylaws, and Delaware
General Corporate Law (the "DGCL"), may have the effect of deterring unsolicited takeover proposals or delaying or
preventing changes in our control or management, including transactions in which shareholders might otherwise
receive a premium for their shares over then-current market prices. These provisions include:

.authority of the board of directors, without further action by the shareholders, to fix the rights and preferences, and
issue shares of preferred stock;

the classification of our board of directors, which prevents a change of control of our board of directors at a single
meeting of shareholders;
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shareholders must comply with advance notice requirements before raising a matter at a meeting of shareholders or
nominating a director for election; and

provisions in the DGCL preventing shareholders from engaging in business combinations with us, subject to certain
exceptions.

These provisions could also discourage bids for our common stock at a premium as well as create a downward pricing
pressures on the market price of our common stock.

Institutional shareholders hold a significant amount of our common stock and these shareholders may have conflicts
of interests with the interests of our other shareholders and may vote their shares in a way that is adverse to the
interests of our other shareholders.

Institutional investors own or control approximately 78% of the voting power of our common stock. The interests of
these institutional shareholders may differ from our other shareholders in material respects. As an example, these
institutional investors may have an interest in our pursuing acquisitions, divestitures, financings or other transactions
that, in their judgment, could enhance their investments in Ciber, even though such transactions might involve risks to
other shareholders. These institutional shareholders, or their affiliates may be in the business of making or advising on
investments in companies, and may from time to time in the future, acquire interests in, or provide advice to,
businesses that directly or indirectly compete with our business or our customers or suppliers. These investors may
also pursue acquisition opportunities that may be complementary to our business and, as a result, those acquisition
opportunities may not be available to us, which could materially differ from the interests of our other shareholders.

This concentration of voting power of our common stock may make it difficult for our other shareholders to approve
or defeat matters that may be submitted for action by our shareholders, including the election of directors and
amendments to our Certificate of Incorporation or Bylaws. This also may have the effect of deterring, delaying, or
preventing a change in control of Ciber, even when such a change in control could benefit our other shareholders.
These institutional shareholders may have the power to exert significant influence over our affairs in ways that may be
adverse to the interests of our other shareholders.

Issues arising during the implementation of our Enterprise Resource Planning system could adversely affect our
business and results of operations.

During the first quarter of 2017, we anticipate implementing an Enterprise Resource Planning ("ERP") system to
support our future growth plan and to integrate significant processes. Implementing an ERP system on a widespread
basis involves extensive organizational training and significant changes in business processes. In connection with the
implementation, we may experience temporary information technology and business disruptions that could adversely
affect our business and results of operations.

Item 2. Unregistered Sales of Equity Securities and Use of Proceeds
(c) Issuer Purchases of Equity Securities

The following table sets forth information concerning our repurchases of Ciber common stock for the three months
ended June 30, 2016:

Period Total Average Total Approximate
number of price ~ Number of dollar value
shares paid per Shares of shares
purchased share  Purchased that may yet
(1) as Part of  be purchased

Publicly under the
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Announced plan (3)

Plans (2)
April 1 to April 30 56,637 $220 — $8,334,815
May 1 to May 31 5187  $1.18 — $8,334,815
June 1 to June 30 87,582 $150 — $8,334,815

Total: April 1 to June 30,2016 149,406 $1.75 —

(1) Shares purchased in April, May and June to satisfy minimum tax
withholdings for employee stock plans.

(2) On December 15, 2014, we announced a plan to buyback up to $10 million
shares of Ciber stock on the open market. The program has no minimum share
repurchase amounts and there is no fixed time period under which any share
repurchases must take place.

(3) As of the last day of each month.

Item 4. Mine Safety Disclosures

Not applicable.
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Item 6. Exhibits

Exhibit
Number
3.1

3.2

10.1

10.2

10.3

10.4

31.1

31.2
32.1
101.INS

101.SCH

Exhibit Description

Restated Certificate of Incorporation of Ciber, Inc.

Amended and Restated Bylaws of Ciber, Inc., as adopted January 25, 2016.

Amended and Restated Director Resignation Agreement by and between
Stephen Kurtz and Ciber, Inc. dated March 15, 2016.

Asset Sale and Purchase Agreement by and between Ciber Nederland B.V.
and Manpowergroup Netherlands B.V. dated June 6, 2016.

Consulting Agreement by and between Ciber, Inc. and Tina Piermarini
dated June 15, 2016.

Consent and Amendment No. 6 to Wells Fargo Credit Agreement dated
June 16, 2016.

Certification of Principal Executive Officer Pursuant to Section 302 of the
Sarbanes-Oxley Act of 2002

Certification of Principal Financial Officer Pursuant to Section 302 of the
Sarbanes-Oxley Act of 2002

Certification Pursuant to Section 906 of the Sarbanes-Oxley Act of 2002

XBRL Instance Document

XBRL Taxonomy Extension Schema Document

101.CAL XBRL Taxonomy Extension Calculation Linkbase Document

101.LAB

101.PRE

101.DEF

XBRL Taxonomy Extension Label Linkbase Document
XBRL Taxonomy Extension Presentation Linkbase Document

XBRL Taxonomy Extension Definition Linkbase Document

* Indicates a management contract or compensatory plan or arrangement.
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Incorporated by Reference

Form File No.

10-Q 001-13103
10-K 001-13103

8-K 001-13103

Filed
herewith
Filed
herewith
Filed
herewith
Filed
herewith
Filed
herewith
Furnished
Filed
herewith
Filed
herewith
Filed
herewith
Filed
herewith
Filed
herewith
Filed
herewith

Date
Filed
11/7/2005
2/18/2016

4/4/2016
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Pursuant to the requirements of the Securities Exchange Act of 1934, the Company has duly caused this report to be

signed on its behalf by the undersigned thereunto duly authorized.

Ciber, Inc.
(Registrant)

Date: August 4, 2016 By/s/ Michael Boustridge
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Michael Boustridge

Chief Executive Officer,
President, and Director

(Principal Executive
Officer)

By/s/ Christian M. Mezger
Christian M. Mezger

Chief Financial Officer
(Principal Financial Officer
and Principal Accounting
Officer)
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